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PLYMOUTH GYPSUM CO. 


FORT DODGE, IOWA 
Manufacture what is known as QUALITY BRANDS 
ORDER A CAR AND BE CONVINCED 


Plymouth PlasterandFinishes White Sand Float Finish 


Plymouth Wood FibrePlaster Best Bros. Keene’s Cement 
Acolite Cement Plaster Sackett Plaster Board 


inte hen Tiger Brand Hydrated Lime 


Fireproof Gypsum Partition Tile 


Write for advertising matter and prices 




















“PENNSYLVANIA’ | 


Hammer Crushers [fo,creri"s pit marl shale: Exe 


Main Frame of Steel, ‘‘Ball and Socket”’ Self aligning Bearings; 
forged Steel Shaft; Steel Wear Liners; Cage adjustable by hand 
wheel while Crusher is running. 

Ne other hammer Crusher fas such a big Safety Factor. 





a. Pennsylvania Crusher Co. 
Patented ew Y ork PHILADELPHIA Pittsburg 

















1015 Lumber Exchange, Minneapolis 
BRANCH OFFICES: {1918 St. Lawrence Ave., Chicago 















‘DELIVERY \Sb6 GATES 
gard Undercut *°, MADE * plain 


» j) Overcut 


)) Duplex WCPO Special 
vs ELEVATORS 







¢ 


Undercut 


fii 


. Everything for handling Sand, 
ii Gravel and Crushed Stone 


Duplex Bin Gates WELLER MFG. COMPANY, CHICAGO 
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MORE THAN FIFTEEN YEARS OF SATISFACTION 








Daily Capacity 








SOLD BY THE BEST DEALERS 


FOUR PLANTS: 
ALPENA, DETROIT, WYANDOTTE and CLEVELAND 


HURON and WYANDOTTE 


Great Water and Rail Facilities 
Best Serve the Entire Middle West 


EVERY BARREL TESTED AND GUARANTEED 











USED BY THE BEST BUILDERS 





Quality — 
yen Main Offices: 1525 Ford Building, Detroit, Mich. y mm 












































WHEELING WALL PLASTER CO. 


WHEELING, WEST VIRGINIA 






WHEELING 


jFORM 
"coop LY 


Makers and Wholesalers 
of high grade 


BUILDING MATERIALS 


—and 


ROOFING PRODUCTS 


Car Loads and Local Shipments 











Our Service Will Please You 














THE BEST BLAST-HOLE DRILL ON EARTH 


THE CYCLONE oe. 4 


-Not a Boast--A FACT 











We will prove the superiority of the 
No. 14 Drill by placing one of the out- 
fits in your quarry against any or all 
other makes. 


Ate ar oe wen = 


If the Cyclone doesn’t out-drill and 
out-wear all other drills, we will re- 
move it from the work without cost 
to you. 


ED ae ees pees wee ee ws 8 


Our proposition gets below the paint—It 
eliminates talking points and evaporates 
hot air. It puts buying on 
a strictly engineering basis 
where it belongs. 


=< aaeee 


Furnished in Steam, Gaso- 
line, Compressed Air or 
Electric Power Traction or 
Non-Traction. 





Let Us Send You Full i " ™ = iD 
Particulars Se AS Reems ee 
The SANDERSON-CYCLONE DRILL CO. 


ORRVILLE, OHIO 
Eastern and Export Office, 50 Church St., NEW YORK, N.Y. 
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= Lakewood Clam 
7 Shell Buckets 
| . 
give you the kind of service 
that swift, economical results 
demand. They open and close 
quickly, and have a powerful 
grab. 
If you appreciate speed and 
economy, specify a “Lake- 
wood.” 
ty 
i 
{ 
It requires just as much power and time for a 
bucket to grab part of a load as it does for it to grab 
a full one. The value of an excavating bucket de- 
pends upon its ability to take a large load at each | 
grab, 
Lost or wasted energy is unknown in the operation 
of Lakewood Buckets. A full capacity load is always 
assured. 
Lakewood Buckets are made in different weights 
for different classes of service. 
) Write for a Catalog of the Lakewood Line 
i i Co 
The Lakewood Engineering ’ 
¥ 7 
Cleveland, Ohio 
y. 
Bande 
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Record Outputs are being made by G-E Motor Drive at quarries 


Inevitably—you will electrify 





OONER OR LATER the advantages of G-E 
MOTOR DRIVE are going to become so 
apparent, that you will ask our Engineering 

Organization to study the conditions and require- 
ments of your plant — just as the owners of the 
equipment here illustrated asked us to do. 


For of course you want to know how you can cut the costs 
of production—how you can save on your POWER costs— 
how you can increase the QUALITY of your output, and 
how you can increase its QUANTITY. 


In every field of activity where power is used, transmitted 
or generated, the trademark of G-E Initiative and Quality is 
found. In power stations of far-off mountains you will find 
G-E apparatus built to meet the special need. You will find 
the “G-E” trade-mark on the electrical equipment of the 
Panama Canal and on the locomotives which tow the ships 


: ee Ke wu 
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through. The electrification of the railways which carry the 
commerce of the nation east and west across the Rockies is 
a tribute to G-E engineering skill. Manufacturing plants, 
large and small, in all sections of the country, enjoy marked 
advantages in production over their competitors because 
the General Electric Company has solved their power prob- 
lems. All that has been learned in each individual field of 
electrical endeavor is transmitted through the great Research 
Laboratories of the company to its engineers in all depart- 
ments, so that in the solving of your problems you may 
have the benefit of all the knowledge and experience that 
has gone before. 


And because the General Electric Company possesses spe- 
cific, definite knowledge of all the intricacies, puzzles and 
problems of industrial power, and applies to their solution 
the knowledge which no other organization can boast, G-E 
service is the greatest guarantee of results that you can 
possibly have. The organization and resources of the Gen- 
eral Electric Company stand squarely behind every G-E 
MOTOR DRIVE to insure satisfactory operation. 
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SYMONS 


Horizontal Disc Crushers 


THE UNIVERSAL 


Crusher for Secondary Crushing 
To Replace 


Gyratory Crushers Up to No.7% 


In Plants Where Feed Is 
Not Over 614" as Initial Breakers 


NOW IN OPERATION IN NEARLY EVERY STATE—GIVING A MORE 
UNIFORM PRODUCT WITH LESS COST FOR POWER AND REPAIRS 
PER TON OF ROCK CRUSHED THAN IN GYRATORIES. 


Manufactured and Sold 
Only by 


CHALMERS 
& 
WILLIAMS 


Chicago Heights, Illinois 
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115 Broadway, New York 





McCully Gyratory Rock Crusher 


FROM 4% TONS TO 1300 
TONS PER HOUR CAPACITY 


The McCully Gyratory Rock Crusher has shaft suspended at the 


point of no gyration. 


It is the simplest and strongest suspension device for shafts of gy- 
ratory crushers, and has the largest bearing surface, insuring long life, 
requiring less power to operate, and reducing repairs, because the sus- 
pension sleeve has a rolling motion and has no sliding or grinding action 
whatsoever. 

This and many other important improvements that were original 
with the McCully, and never have been successfully imitated in other 
makes, are illustrated and described in our catalog P M 4-58. Write 
for it. 


Principal Products. Rock Crushing Machinery — Mining and Smelting Machinery — Cement 
Making Machinery — Wood Impregnating Plants — Loomis-Pettibone Gas Generators — 
Suction Gas Producers — Cyanide and General Steel Tank Work — Woodbury Jigging System 


WORTHINGTON PUMP AND MACHINERY.CORPORATION 


Power and Mining Machinery Works, Cudahy, Wis. 


BRANCH OFFICES IN ALL PRINCIPAL CITIES 


M219.4 
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More in Use Than All Others Combined 


STURTEVANT MILL CO., Harrison square, BOSTON, MASS. 


STURTEVANT 


NEWAYGO GIANT SCREEN 
144 SQ. FT. OF SCREEN AREA 
LARGEST INCLINED VIBRATING 
SCREEN, FOR BIG SCREENING UNITS 
Screens Everything Screenabie 
FROM \% INCH TO 180 MESK 





Newaygo Screens are built in many styles 
and sizes to fit nearly all kinds of mate- 
rials, conditions and capacities. ‘There 
are thousands in use. 


Newaygo Principle:— 





Inclined screen surface—so that coarse 
mesh produces fine product—large open- 
ings do not clog—coarse wire is durable. 
Wire cloth stretched tight and held taut 
tapped by hundreds of little harnmer 
blows upon its reinforced surface gives 
an unequalled vibration without destruc- 
tive shocks. No eccentrics, no bumping 

* mechanism. Less than 1 H. P. operates 

__» the largest. Large capacity; accurate 
output. 





SEND FOR NEW CATALOGUE 
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NOTE THESE POINTS! 













MANGANESE Renewasie Cxitep Pate +4=MANGANESE 
STEEL ARMS 4 STEEL HAMMERS 
X 
\ 


~~ 
RENEWABLE MANGANE S€ 
CRUSHING PLATE 4 


@ 
D 
So 
z 
Nn 
m 
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USTING 


RING Ol. BEARING Brock 


INSPECTION Dl 


THE 


Stedman Pulverizer 


is the simplest and most 
powerful machine offered. 
Write for our catalog. 


STEDMAN’S FOUNDRY & MACHINE WORKS 


(Manufacturers of disintegrators, pulverizers, grinders, mixing machines of all kinds, 
dump cars, shaker and revolving screens, elevators, conveyors, pulleys and sprocket 
wheels. Desi 3s of 1 crushing, grinding, mixing and screening plants.) 


Aurora, Indiana, U. S. A. 





UILDERS of Locomotives of 

all gauges and every de- 
scription adapted for Contrac- 
tors’ use in grading new lines of 


railroad, service in quarries, yard 








switching, movement of cars and 





material about industrial plants. 








Are You Interested in 
Rock Crushing? 


If you are, you will be interested 
in the following information 


A PARTIAL DESCRIPTION OF THE PARTS OF THE 
BLAKE TYPE CRUSHER 


The eccentric shaft is very large and accurately turned from 
solid stock of high grade carbon steel. The eccentric bump- 
er, or cam, is very heavy, and is babbitted with a high grade 
of babbitt. The bumper receiving the movable jaw is very 
heavy and is protected on the bottom with a cast steel strip 
held securely in place with two bolts through the bumper. 
This steel strip, when worn, can be replaced at a small cost, 
thereby prolonging the life of the bumper indefinitely. 


Write for Our Complete Catalog 


Webb City and Carterville Foundry and Machine Works 
Main Office, WEBB CITY, MO. 











Also for longer hauls through 
sugar cane plantations and lum- 
ber tracts. Particular attention 
given to the design of locomo- 
tives when conformity to special 


conditions of service is essential. 


Rotary Kilns for the calcining 
of Lime, Cement, Dolomite, 
Magnesite, etc., together with 
their auxiliary equipment of 


Dryers and Coolers. 


Vulcan Iron Works 
Wilkesbarre, Pa. 
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} . How Big a Load Will Your Bucket Dig and Carry? 








~~ This illustrates a characteristic load of a Shearer & Mayer Dragline Cableway Ex- 
~~ cavator bucket as it rises from the pit. It will have the same load when it 

: > reaches the dumping point, whether it is 100 feet or 500 feet away. 
x be Any excavator bucket that lacks the ability to load like this and maintain 
A” ~ this perfect carrying balance is not as good as the S. & M. bucket. 







S. & M. Dragline Cableway Excavators dig, convey, elevate and 
dump in one continuous operation; load quickly, transport 
rapidly and dump accurately and cleanly. 





Our engineering ex- 
perience in the Sand 
and Gravel field en- 
ables us to offer 
you valuable advice 
in the design and 
operation of your 


SAUERMAN BROS, essences. See 


1140 Monadnock Block S opportunities for 
economy in your 


Se HI a A rem Oo operation. 



































Th F J e e e 
TRAYLOR 0 Valler-L.chigh Peiveriner BOB 


pee % The most economical mil] for producing 
Giant Agricultural Limestone 
Jaw Crushers 





Reduces lump rock te 
20, 40, 60, 80, 100, 
or 200 mesh. 

Requires no outside ac- 
cessory equipment. 

Requires no overhead 

. shafts, drives or 














Are Sturdy Crushers screens. 
All material discharged 
f om mill is finished 
For Hard and Steady Crushing product. 
No inside journals or 
BECAUSE a inside ss ana 
their design embodies Massive Boxed Type Sectional t s 
Cast Steel Main Frames of highest grade open hearth em. m 
steel (as illustrated). Cast Steel Swing Jaw, Water- Constant and free dis- 
Cooled Cast Steel Pitman, all carefully annealed. charge. 
Water-Cooled Main Bearings cast integral with the Low installation cost. 
Main Frame, Chrome Steel Toggle Seats fitted into * 
machined recesses in Pitman, Swing Jaw and Back Low operating cost. 
Adjusting Block. Quick-Acting Wedge Type Adjust- Low lubricating cost. 
ment and a perfect Lubricating System. &. Dustless operation. 
Built in sizes to meet the requirements of your trade Grinds 
° . ° r to meet the specifications o Agricultural Experiment 
Traylor Engineering & Manufacturing Co. Stations Pat acyenaney acd eage a gget 
Main Offi d Work > 
mane ae ae Lehigh Car, Wheel & Axle Works 
ALLENTOWN, PA., U.S. A. Main Office and Works: Catasauqua, Penna. 
New York Office, 24 Church St. Western Office, Salt Lake City, Utah. BRANCHES: 
Chicago Office: 1414 Fisher Bldg. New York City: 50 Oharch 8t. ‘Pittebursh: Farmers Bk. Bids. 








Chicage: McCormick Bidg. 
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THE BYERS 
AUTO-CRANE 


Loads or unloads cars 
Sand and gravel pit excavating 

Rehandles Materials 

Cut out that expensive gang of 

hand shovelers this year and 

place an auto-crane on the job. 
One man control, self-propelling, two-way traction 

Send for Bulletin 1007 


THE JOHN F. Byers MACHINE 


CoMPANY 
310 SYCAMORE ST., RAVENNA, OHIO 





Ncuttnate a ll 





























Doherty-Eldred 
Lime Kilns 


Complete Lime 
Burning Plants 


Refractory Material 
for Linings 





The Improved Equipment Co. 


Combustion Engineers 


60 Wall St., New York City 





—— 














| 








(Patented) 


Unload xe" “ETAISS” DIGGING WAGON LOADER 


Trap 4 sand, gravel, coal, coke, etc., can be unloaded from cars or loaded ipre 
your trucks at a cost of less than one cent per cubic yard for gasoline or eles 
tricity. Capacity one yard per minute. 


Write for price and descriptive matter 





' The George Haiss Mfg. Co., Inc. i45%" &:.* New York City 
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A Feature of the 
Negley Cableway Excavator 


The Negley Excavator discharges the load at both the 
power end and the anchor end of the cableway. In the 
latter case, the delivery is accomplished by gravity, no 
power being required for transmission. 


Write for further data on the 
Economy of a Negley Excavator 


Indianapolis Cable Excavating Company 
216-18 Massachusetts Ave. Indianapolis, Ind. 

















WHY AN “OHIO” 








THE. Acme 5 daa & Builders’ Supply Co., 
Toledo, Ohio, F. B. Jones, Gen. Mgr., after 
having used other makes of cranes decided to 
get a crane that would better meet their re- 
quirements and so we’ve painted their name on 
an Ohio. 

Ask Jones why he bought an Ohio 


90% of the “castings” are basic open hearth steel 
Write for Catalogue No. 11 


Ohio Locomotive Crane Co., Poplar St., Bucyrus, 0. 


30 Church St... ....-cceeceeneee New York Edward R. Bacon Co..... .San Francisco 
Fisher Bldg.......-----+esseese Cegenge Contractors Equip’t Co.. and 
Home Life Bidg....... Washington, D. C. N. C. Walpole......... Sralemen. Ala. 
Oliver Bldg... .....- ++. eeense Pittsburgh . Cleveland, 0. 


950 Rockefeller Ee 


uy 
Kelly, Powell, Ltd.....Winalpes, Montre 


ae bal 
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SERVICE 


Interior 
ef one of our 
large 
warehouses 
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Our production facilities and our storage 
capacity for Tiger Lime are planned with 
a view to giving immediate attention to 
every customer’s requirements. 

So far as the railroad conditions will per- 
mit, we are living up to our reputation even 
in the present abnormal times. 

Help us by anticipating your needs as 
much as possible. 


The Kelley Island Lime & Transport Co. 


Cleveland, Ohio 
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F UNITED STATES 
GYPSUM CO, Jf 


i 
oe 


ie 
NEW YORK OLEVELAND - CHICAGO Wy MINNEAPOLIS KANSAS CITY -SAN FRANCISCO 
¥ 


a 
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15% to 25% OF A BUILDING 
CAN BE CONSTRUCTED WITH 
U.S. GYPSUM CO.’S. PRODUCTS 


Do You Handle Them? 


Adamant Panel Board 


U. S. Gypsum Plaster 
Ivory Hydrated Lime 


Sackett Plaster Board 
Jester Sackett Partitions and Caen Stone Cement 

Suspended Ceilings Prepared Finishes 
Pyrobar Gypsum Tile Moulding Plasters 
Adamant Exterior Plaster Etc. 


UNITED STATES GYPSUM COMPANY 
World’s Largest Makers of Gypsum Products 

205 West Monroe St. CHICAGO 

NEW YORK, CLEVELAND, KANSAS CITY, MINNEAPOLIS, SAN FRANCISCO 
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Check Up on 
Weight 











Judge metal lath by 
weight and gauge, not 
by gauge alone. The 
weight assures extra 
strength. 


SYRES 


EXPANDED CUP 
METAL LATH 


Self-Furring 


The Self-Furring Lath that saves 5 to 
10 cts. a sq. yd. because no furring strips 
are needed—and gives you more weight 
than other metal laths of the same gauge 
because Sykes has wider strands. 


This assures more stability, and you will 
also find that Metal Lath is easier to apply 
when no furring strips are used. 


Approved by architects and U. S. Gov- 
ernment. 


Write for Book- 
let giving Specifi- 
cations for Stucco 
on Metal Lath. 





Sykes Metal Lath 
and Roofing Co. 


508 River Road Warren, Ohio 
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There is nothing so contagious as enthusiasm. The way a man 
takes up his work at the beginning of the season has got a whole lot to 
do with the activity of the customers with whom he comes in contact. 
Other people take courage to emulate another’s confidence. 





No matter what any individual may think about it, a really dis- 
tinct code of ethics for the builders supply business is steadily and 
silently gaining ground. It is destined to control the situation com- 
pletely, and that very soon. Just a little more of the golden rule will 
help. 





If you want to sell crushed rock or screenings to farmer trade, 
just quote your price for the goods delivered. It is a big mistake to 
imagine that every farmer is a natural born teamster. He is not, and 
his wagons and teams are not fit for hauling rock. That is why farm- 
ers hav: so little of it, even though they need the material badly. 





Road construction has gotten to be strictly a machinery operation. 
What with graders, ditechers, spreaders, rollers, and auto trucks the 
outfit looks like a manufacturing institution, and it is. In place of 
depending upon local farmer labor, as was done but recently, the 
road contractor now works professionals with special tools. The effi- 
ciency per man is said to average nearly five times that of working with 
local help. 





With the coming of warmer weather and the opening of navigation 
in the really wonderful water routes of the country there will be some 
relief from the freight traffic congestion which has obtained for months. 
Owing to the fact that there will not be sufficient floating equipment 
to handle the tonnage, which would otherwisé be simple enough, this 
cannot entirely relieve the utter failure of the railroads to accommo- 


date the traffic. Still the water routes will be in a position to handle 
millions of tons. This will help out a whole lot of people, and incident- 
ally make some money for those who get into it right. 

Once in a while there is a little pessimism because the daily tele- 
graph news is full of rumors of wars. That don’t have a thing to do 
with the builders supply business. About all of the building that is 
ever done is built for the reason that somebody has got to do it. Usu- 
ally it is put off until it ean be put off no longer, and then they go to it. 
Nobody ever did any building for a joke, or because there was any 
pleasure attached to the operation. Building . done beeause of neces- 
sity, and there is plenty of that all over this country. What is more 
there is plenty of money to pay for it, which is much more to the point. 

The cost of selling is one of the big variable factors that makes 
a producer sit up and take notice. No matter what conditions may be 
in other lines, when it comes to the big tonnage of low priced building 
materials there is no other way that compares for economy to that of 
selling to the consumer through the recognized dealer in every local 
market. This is the principle that has obtained and prevails in spite 
of differences of opinion that once prevailed. Now that the local dealer 
is found necessary, make him prosperous with a square deal without 
any frills, and he will be reliable enough pretty quick to suit the defini- 
tion of the most astute credit man. 

The excavators are getting wan with the beginnings of the first 
construction of the season. It will not be out of place to remind the 
contractors that wet bottoms in footing ditches often indicate that the 
frost line has not been passed. To lay a concrete footing upon an areh 
of frost, even though it is four feet underground, is not a safe proposi- 
tion. It is sure to settle when the load comes upon it later, and after 
the frost has disappeared. Then it is pretty apt to heave again with 
the coming of frost next winter, and that is sure to produce failure 
cracks. The most im»ortant thing to be sure about is the footing, be- 
cause it is next to impossible to do any repairing afterwards. There 
can never be too much inspection, or too careful examination of the 
footing ditches. It will pay any builder to go deep enough to get a 
hard dry bottom, even though it takes a few more yards of conerete. 

Among the new business axioms that we are being taught in these 
progressive days of income taxes, and all other kinds of taxes requir- 
ing inquisition of the vitals of profit making, is one that insists upon 
selling every item at a profit over and above the addition of the full 
percentage of overhead caused by the total volume of business done. 
There may come a time when it will be unlawful for a merchant to 
sell any goods upon which he fails to charge such a profit. It would 
seem that such a law would be useless, because every merchant is doing 
business solely for the sake of the profit he can derive from his sales. 
In spite of this fact, however, statistics show that in nearly every line 
a large proportion of the legitimate profits are squandered upon “‘spe- 
cial’’ inducements to customers in the shape of competitive sacrifices. 
The system is senseless, unfair and has been the ruin of many a mer- 
chant. No man ean afford to lose money on one article unless he is at 
the same time taking a double profit upon another. 
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J. D. Spratt, Menomonie, Wis., has been advanced 
to the managership of the Wisconsin Red Press 


Brick Co., in that city. 


A. M. M’Culley, Monroe, Wis., is featuring ce 
ment in his advertising of building materials. He 
is able to furnish cement trimmings at one-half the 
cost of Bedford stone. 

B. W. Kessel, formerly salesman in the Cleveland 
district for the Portland Cement 
been promoted to district sales manager, with head 
quarters at New Castle, Pa. 


Lehigh Co., has 


Phil J. Bliffert, who for several years conducted 
the Bliffert Building Supply Co., Milwaukee, has 
discontinued his business to become office manager 
of the Tews Lime & Cement Co. in the same city. 


The Acme Brick and Sand Co., West Bend, Wis., 
of which Irwin Toepfer, Milwaukee, is an influen 
tial member, will make improvements at the factory 
in West Bend to facilitate filling orders for the XX 
Century brick manufacture at the West Bend yard. 
The Anderson Lumber Co., Hudson, Wis., has 
purchased the lumber and building material yards 
and involved real estate of M. J. O’Reilly of Osce 
ola, Wis. The transaction transfers five yards, lo- 
cated in Osceola, Dresser Junction, Nye, Centuria, 
and Taylor Falls. 

M. B. Helmer, proprietor of the Helmer Milling 
Co., Fond du Lae, Wis., is enjoying a vacation in 
California. Accompanied by Mrs. Helmer and his 
daughter, Catherine, he is visiting all points of in- 
terest. A letter from San Diego mentions a 
templated visit to Old Mexico. 


con- 


Flood & Hall and the Fairview Brick Co., Detroit, 
Mich., have consolidated their business enterprises 
and the new organization is known as Flood & Hall, 
Ine. It will operate the same lines as the separate 
coneerns did before. The capital stock of the new 
organization is $75,000. 
barns and houses will be 
erected in Cashton, Wis., and C. E. Hendersin, manu 
facturer of cement products, declares that it would 
be very easy to dispose of ten thousand cement 
blocks in Cashton. His product of an entire winter 
has not been equal to the perpetual demand. 


An unusual amount of 


On March 1, W. A. Fuchs, who for four years has| 
been advertising and assistant sales manager with the 
Lehigh Portland Cement Co., became affiliated with 
the Associated Artists of Philadelphia, in the capac- 
ity of merchandising director. Previous to his four 

connection with the Lehigh Portland Cement 
Co. Mr. Fuchs was advertising manager of The Beaver 
Board companies of Buffalo; his prior experience also 
covered four years in the publishing field. The Asso 
ciated Artists of Philadelphia are equipped to handle 
all branches of advertising service except placing. 





’ 
years 


A pleasant company assembled in a private din 
ing room of the Tennessee Club, Memphis, Tenn., 
as a tribute of friendship to Clarence Devoy, for 
fifteen valued attache of the Union Sand 
Material Co., of that city, and who contemplates 
embarking upon other business lines. Those who 
attended were close personal friends of Mr. Devoy 
and employes of the Union company. A speech 
expressive of the high regard in which the retir-* 
ing official was held was made by H. P. 
In closing he presented Mr. Devoy with a superb 
Swiss watch. Mr. Devoy replied in terms of fitting 
appreciation and thanked his friends for their 
kindly sentiments. A nice speech of compliment 


years a 


Johnson. 


was also made by President H. L. Block, who came 
from his home in St. Louis for the occasion. 





Edward Jeness Putnam, the new GF waterproofing 
the Southern GF Co., of Atlanta, Ga., 
was born in Cleveland, Ohio, some time prior to the 
Spanish-American war. 
architect’s office 
life work. found 
self in an engineering school in Cleveland studying 
This did not last long, for the call 
of architecture was too strong to resist, and he en 


manager for 


As a boy he started working 
intended 
However, he soon 


in an and making archi 


tecture his him 


civil engineering. 


tered the building game, where he has been ever 
since. He has handled various lines and ocenpied 
various positions—from ‘‘ Knight of the Road’’ to 


the ‘‘sales manager’s throne.’’ He has been manager 
of the supply department of large building organi 
zations. For the past ten years he has been promot 
ing and performing missionary work throughout the 


He has 


put several new products on the map in virgin terri 


South for various lines of building products. 





EDW. JENESS PUTNAM, 


Waterproofing Manager, Southern GF Co., Atlanta, Ga. 


‘*Put’s’’ abil 
vast knowledge of South 


tory, which is only small evidence of 


ity. By his genial manner, 
ern building conditions and his spirit of helpfulness, 


he has made a wide and valued acquaintance among 


architects, engineers and contractors. ‘‘Put’’ has 
many nick-names. Throughout the South he made 
**Kore-Lock’’ famous and next to ‘‘Put’’ he is 


Putnam—the 
For the past four years 


** «Kore-Lock’ 
man with the iron jaw.’’ 


most widely known as 


with Trus-Con Laboratories as 
At present, as stated in the begin 
with the Southern GF Co., of Atlanta, 
Ga., as manager of the GF waterproofing department 
for nine big southern states. Mr. Putnam will have 
GF waterproofing in Southern 
territory. He is exceptionally well fitted for this par- 
ticular work. The General Fireproofing Co. already 
has an enviable reputation for quality in this line 
and the addition of Mr. Putnam will assist materi- 
ally in placing GF waterproofings, concrete harden- 
ers and wall coatings in this territory. His thorough 
knowledge of waterproofing conditions, together with 
his reputation as an eminent authority in his line give 
him good welcome among all architects and engineers 
throughout the South. 


he has been connected 
district 
ning, he is 


director. 


complete charge of 


Frank H. Brooks, of Albion, N. Y., has sold his 
building material business to Stanley Wood and 
Ralph Vick. 


The Booth-Campbell Lumber Co., Pittsville, Wis., 
which bought the Pittsville, and Arpin, Wis., yards 
last fall, has established a yard at Lindsay, Wis. 

A model house and home, the materials of which 
are to be furnished by various dealers in building 
supplies in Milwaukee is to be a feature exhibit at 
the Milwaukee Real Estate Home- 
Planning. Show at the Auditorium in Milwaukee, 
April 9 to 15. 


Association’s 


The Stroh Steel-Hardening Process Co., Pittsburgh, 
-a., is arranging a greater scope of activities, in the 
course of which F. Lloyd Mark has been appointed 
western sales manager for the Central and near West- 
ern states, with offices at 728 Monadnock block, Chi- 
cago. The firm’s processed steel castings are said to 
furnish the greatest wear-resistant steel known and 
are in general use in the steel, cement and mining 
industries. 

The Builders’ Exchange, of Worcester, Mass., has 
instituted a novel feature for each Tuesday noon. 
Twelve building material firms take turns in furnish- 
ing coffee and doughnuts, cheese and sandwiches. The 
serving is done by members of the firm acting as hosts, 
who also furnish for the oceasion a prominent speaker. 
On Feb. 27, the Smith-Green Co. acted as host, while 
that honor will fall to the lot of the B. F. Marsh Co. 
on March 12. 


Sam C. Laneaster, active in the construction of 
the Madison county highways and a prominent road 
builder, lately residing on the Pacific coast appeared 
in Memphis last week in two lectures. He spoke on 
the building of the great Columbia river highway 
in Oregon, the construction of which he supervised. 
This is said to be one of the most attractive scenic 
routes in the country. The lectures deal intimately 
with the history of the country through which the 
the famous Cascade Mountains from 
the Hood river to Portland. While in Memphis he 
will be entertained by the Rotarians and the En- 
gineer’s Club. He will visit his old home at Jack- 
son before returning. 


road passes, 


The Universal Portland Cement Co. announces 
the succession of R. L. Slocum to the position of 
assistant superintendent of Mill No. 5 at Universal 
Pa., made vacant by the death of R. F. Knoth 
in January. Mr. Slocum was born at Homestead, 
Pa., graduated from the Pennsylvania State Col- 
lege in 1905, spent two years in construction for the 
Homestead Steel Works and work in the 
spring of 1907 for the Universal Portland Cement 
Co., in charge of building construction and installa- 
tion of machinery at Universal, Pa. Since the com- 
pletion of the plant he has been responsible for ex- 
tensions, repairs and in part for operation. His 
title is the same as that held since 1911 but he is 
now in charge of plant operation and management 
under E, D. Barry, superintendent. 


began 


Announcement is being made by officials of The 
Metropolitan Paving Brick Co. of Canton, Ohio, of 
the purchase of the brick interests of The Bessemer 
Limestone Co. of "Youngstown, Ohio, thereby in- 
creasing the large capacity of the former company 
to the extent that it is now, without question, the 
largest paving brick company in the world. By the 
terms of the purchase The Metropolitan Paving 
Brick Co., has acquired the mammoth brick kilns 
of the Bessemer company, which are located at Bes- 
semer, Pa., including hundreds of acres of paving 
brick shale. The purchase was under consideration 
for the past several months, and the Metropolitan 
Paving Brick Co. takes charge of the additional fac- 
tories as of March 1, 1917. The general office of the 
company will continue at Canton, Ohio, the same as 
previously. 
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W. J. Watkins, one of the pioneer building supply 
and brick men of Louisville, Ky., who has been ill 
for several weeks from heart trouble, has taken a 
relapse and small hope is held out for his recovery. 
Mr. Watkins is seventy-four years old and has been 
steadily growing weaker for the past few months. 


Leo M. Parsons, secretary-treasurer of the Tyler 
Building Supply Co., Louisville, Ky., reports that 
he has been bidding on a lot of small contracts, and 
has landed some nice spring business, but that no 
deliveries are being made just now. He is gen- 
erally of the opinion that it will be a busy season. 

W. F. Woodruff, one of the leading crushed stone 
producers and road builders of the Louisville dis- 
trict, has announced his candidacy for the Dem- 
ocratic nomination for sheriff of Jefferson county, 
subject to the Democratic primary to be held Aug. 
4, This is the first time that Mr. Woodruff has 
offered to run for office, although he has taken an 
active interest in politics for several years. 

Owing to the growth of fireproof construction work 
in Dayton, the Trussed Concrete Steel Co., of Youngs- 
town, Ohio, has decided to open a local office in room 
604 Commercial building, that city, and it will be in 
charge of G. H. Condit, a former Dayton man. Mr. 
Condit was born and raised in Dayton, leaving the 
city in 1907 for Iowa, where he was a sales agent for 
the Egry Register Co. Later he went to Michigan 
for the same company and finally to Columbus, where 
he has been co-manager for the Trussed Concrete 
Steel Co. for the last two years. The local office will 
supervise the greater portion of the western Ohio 
territory, with which Mr. Condit is thoroughly famil- 
iar, 

Formation of an American Academy of Engineers 
was undertaken on March 2 when Major General 
George W. Goethals named ten of the country’s fore- 
most engineers as a nucleus for the society. The 
ten will select forty more and the fifty, as incor- 
porators, will go before Congress for a charter. 
General Goethals’ list comprises Dr. C. F. Chandler, 
New York City; Dr. W. F. M. Goss, Urbana, IIL; 
Dr. Carl Hering, Philadelphia; Clemens Herschel, 
New York City; Dr. C. O. Mailloux, New York 
City; Dr. S. W. Stratton, Washington; Professor A. 
H. Talbot, Urbana, Ill.; Stevenson Taylor, New 
York City; Dr. J. A. L. Waddell, Kansas City, and 
Charles R. Rand, New York City. 


Barney J. Campbell, head of B. J. Campbell & 
Sons, and the Kentucky Wall Plaster Co., both 
plaster manufacturing houses, had the honor of 
serving as mayor of Louisville, Ky., on March 2, 
Mayor Buschemeyer being out of the city, and 
Chairman J. William Miller, of the board of alder- 
men, also being away. Mr. Campbell, as an alder- 
man, was next in line, and was ealled on to fill the 
chair. The hardest part of the day was in swear- 
ing in seven meat inspectors, Barney stated that he 
was a plaster man, and not a politician to the extent 
of being city boss. Before the day was over, how- 
ever, he decided that it was a pretty fat job. His 
daughters came by and ragged him about loafing, 
and he took it out on the police department by 
calling them up on the mat and giving them some- 
thing of a scare. Later in the day he was presented 
with a fine chunk of Coral Ridge ‘‘Irish Confetti,’’ 
done up in an attractive wrapper. 


Offering himself up as a victim on a ticket which 
has never yet been able to win in the annual election 
of the Cincinnati Builders’ and Traders’ Exchange, 
Edmund Grand, of the Pursell-Grand Co., none the 
less made a splendid fight, and was defeated only 
by ten votes in the election, held on March 1. The 
blue ticket was unable to secure a candidate for its 
head, and Mr. Grand consented to take the place, in 
spite of the hoodoo. As it was, he imparted such 
‘‘pep’’ to the campaign that the election was a 
hair-raising affair,‘and two of the blue candidates 
pulled through, these being H. B. B. Yergason, for 
secretary, and David Devore, treasurer. The other 
successful candidates were Walter McGarvey, presi- 
dent, heading the red ticket, A. E. Otte, Jr., vice- 
president, and William Miller, Jr., Frank E. Kinney 
and C. Taylor Handman, directors. A free lunch, 
a German band, a Mexican burro and a goat were 
among the features which added to the festivity of 
the occasion. 


The Williams Patent Crusher & Pulverizer Co., St. 
Louis, Mo., has taken larger quarters for its Pacific 
coast sales office at 67 Second street, San Francisco. 
The San Francisco office, which has been in charge of 
O. J. Williams for a number of years, has developed 
a very satisfactory trade among the ranchers, for the 
Williams Alfaifa Grinder, as well as in the many 
other fields in which the Williams mill is used. The 
new quarters are larger and more centrally located 
and are connected with a warehouse in which the 
Williams company maintains a complete stock of 
spare parts for different types of their grinders. This 
makes it possible to supply parts promptly to custom 
ers who are far removed from the main office. The 
increased business of the Williams company is not 
directly traceable to war contracts. However, the 
manufacturing of many materials in this country, 
which were formerly imported from the nations now 
at war, has opened up new fields for the Williams 
mill. 

The third annual ‘‘Sales Convention for Fireproof 
Products’’ of The General Fireproofing Co. took 
place at Youngstown, Ohio, on Feb. 9 and 10 and was 
attended by approximately 200 agents and salesmen, 
representing territory all over the United States. It 
was strictly an agents’ convention, however; things 
were turned over to them and only their problems 
were discussed—all of them informally. ‘‘How to 
render the architect, the builder, the contractor and 
engineer, and incidentally the ultimate consumer, our 
service, and to educate them to the superiority of GF 
fireproof building materials, was the underlying motif 
of the convention,’’ says L. E. Fisher, advertising 
manager. Enthusiasm was at high ebb all during 
the meeting. It was crowned by the great annual 
banquet held at the Youngstown Country Club, in 
which entertainment was arranged after the fashion 
of that of the Gridiron Club of Washington. That 
the object of the convention was attained, and that 
the agents, dealers and salesmen are better fitted than 
ever to render monumental aid to the building field, 
seems assured. 





Scheduled Meetings 


March 15—Building Material Dealers’ Asso- 
ciation of Eastern Pennsylvania, Hotel Wal- 
ton, Philadelphia, Pa., 10:30 a. m.. Annual 
meeting. 

March 15—Mason Material Dealers’ Associa- 
tion of New Jersey, Hotel McAlpin, New 
York City, 1:30 p. m. Annual meeting. 

March 20-22—New York State Builders’ Sup- 
ply Association, Powers hotel, Rochester, 
N. Y. Annual meeting. 

April 10-i14—Fourth International and Cana- 
dian Good Roads Congress, Ottawa, Ont. 











oO. B. S. A. DISTRICT MEETINGS. 


District meetings of the Ohio Builders’ 

Association will be held as follows: 
March 13 (Tuesday)—Newark. 
March 14 (Wednesday)—Zanesville. 
March 15 (Thursday)—New Philadelphia. 
March 27 (Tuesday)—Wooster. 
March 28 (Wednesday)—Mansfield. 
March 29 (Thursday)—Elyria. 
April 2 (Monday)—Laneaster. 
April 3 (Tuesday)—Washington C. H. 
April 4 (Wednesday )—Chillicothe. 
April 5 (Thursday)—Columbus. 
April 10 (Tuesday)—Steubenville. 
April 11 (Wednesday)—Marietta. 
April 12 (Thursday)—Middleport. 
April 13 (Friday)—Athens. 
April 17 (Tuesday)—Sandusky. 
April 18 (Wednesday)—Fostoria. 
April 19 (Thursday)—Toledo. 
April 24 (Tuesday)—Cleveland. 
April 25 (Wednesday)—Youngstown. 
April 26 (Thursday)—Canton. 
May 1 (Tuesday)—Defiance. 
May 2 (Wednesday)—Lima. 
May 3 (Thursday)—Marion. 
May 8 (Tuesday)—Akron. 
May 9 (Wednesday)—Painesville. 
May 10 (Thursday)—Ashtabula. 


Supply 


S. T. Burton has been appointed state sales man 
ager of the Builders’ Sales Co., Cleveland, Ohio. He 
formerly was district news manager of the F. W. 
Dodge Co., building statistics publishers. 

David Barnet, newly eclected business manager of 
the Builders’ and Traders’ Exchange, of Cincinnati, 
is visiting exchanges in different cities for the pur 
pose of getting ideas for use in reorganizing the Cin 
cinnati exchange. 


Howard H. Leh- has resigned from the position of 
chemist of the Mason City, Iowa, plant of the Lehigh 
Portland Cement Co., to accept the position of super 
intendent and chemist of the Fort Dodge Portland 


Cement Corporation, Gilmore City, lowa 

Referring to the building material market of Buf 
falo for the year 1917, H. A. Brocas, president of the 
Buffalo Builders’ Supply Co., Inc., states: ‘‘I be 


lieve the market is going to be a slight improvement 
over la&8t year. The retail prices will without doubt 
be stable and dealers in this city ought to have a 
fairly profitable year.’’ 

Charles A. Norman, formerly instructor in charge 
of farm structures work, Purdue University; L. H. 
DeMuth, formerly manager of the Cement Stave Silo 
Co., Sedalia, Mo., and a graduate in agriculture of 
the University of Missouri, and W. G. Kaiser, for- 
merly experimentalist in farm building design, Iowa 
State College, haye recently taken positions with the 
Portland Cement Association at Chicago headquarters. 
These men will devote their efforts to extending the 
activities of the Extension Division Farm Bureau of 
the Portland Cement Association. Mr. Kaiser will 
have charge of farm building design, Mr. DeMuth 
will devote his attention to rural contractor coépera- 
tion and general farm promotion work, while Mr. 
Norman will be engaged in investigational inquiry 
work. 


MATERIAL DEALER LEADS HOME GUARD. 
R. H. Whitney, the live wire president of the 
B. F. Marsh Co., dealers in building materials and 
mason’s supplies, Worcester, Mass., and vice-presi- 
dent-at-large of the New England Builders’ Supply 
Association, dumped a truckload of brick into an 
apparent void of patriotism in his city recently. 
Mr. Whitney has been a fearless, vigorous and con- 
sistent advocate of preparedness for some consider- 
able time, antedating the beginning of ruthless sub- 
marine warfare. Two nights after the annual ban- 
quet of the New England association, at which more 
than 200 dealers joined in prolonged demonstrations 
of loyalty every time the orchestra struck up a na- 
tional air, Mr. Whitney attended the theater in 
Worcester. What happened there and how it af- 
fected his loyal sensibilities, Mr. Whitney told the 
editor of a local paper the following day. This is 
the text of Mr. Whitney’s communication: ‘‘Sir: 
The writer was much surprised to note that the 
ushers of the Worcester theater continue their duties 
during the time that the orchestra is playing the 
‘Star-Spangled Banner.’ It seems incredible that 
a public institution like a theater should be so lax 
in patriotism as to permit such a mark of disrespect 
to our national flag and national anthem. We can 
excuse the boy usher on the ground that he has not 
been properly instructed by parent and school 
teacher, but no excuse can be found for the man- 
agement of the theater.—Ralph H. Whitney.’’ 

On the following day, however, another con- 
tributor replied to the same editor as follows: ‘‘Sir: 
Sentiment is a glorious treat, but, like a good many 
other things, it’s often abused. Why should the 
ushers of the Worcester theater stop their duties 
when the ‘Star-Spangled Banner’ is played, any 
more than persons in buildings should stop work 
when a marching band plays it? Any more than a 
motorman should stop his car, any more than the 
street cleaners should rest on their brooms, any 
more than a dry goods clerk should stop waiting on 
a customer, when a band is producing the ‘8.-S. B.?’ 
I wonder how many of these persons who are so 
bloated with sentiment and enthusiasm can repeat 
the words of our ‘Star-Spangled 3anner?’— 
Davenport.’’ 

The controversy died right there. The next day 
Worcester began the organization of a Home Guard 
of 2,000 men—with Ralph H. Whitney as the chief 
organizer. 
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Family Co-operation. 


In our columns we have several times in the past 
brought to the attention of the retailer as well as 
to the manufacturer the desirability of co-opera- 
tion in their campaigns to promote a specialty or 
even the old staple portland cement. A retailer is 
not a good merchant if he does not take advantage 
of national advertising and the manufacturey is a 
poor advertiser if he does not use his trade paper 
and follow up his national advertising with book- 
lets and special and suggestive plans to the retailer, 
but the retailer should distribute to his local people 
the follow-up of the manufacturer and he should go 
even farther than that. He should have the man 
who looks after the sales jump into his ‘*flivver’’ 
and take a run down to see John Smith, as well as 
get out in the country to see the prosperous man that 
should have a new house or the rich school district 
that should be ashamed of the present school house; 
the road commissioner who should be putting in 
better bridges than are now utilized, and there 
should be a whole-hearted co-operation that would 
include not only advertising in the local papers but 
in the retailers’ own booklets. 

One of the best examples of good salesmanship 
in publicity and consistently keeping alive the old 
and new customers, is illustrated by George A. 
Jewett at Des Moines, Iowa, who keeps the mail, 
the telephone and his salesman right on the job all 
the time. His volume of sales evidences a prosperity 
that would not come if he did not think as he does 
and act as he thinks, as shown in a letter received 
from him recently. ‘‘I feel that our advertising 
campaign is on the right track; we aim to connect 
up with the national advertiser and the trade paper 
advertising. Perhaps you notice some of the 
samples which I sent out when I connected up with 
Johns-Manville Co.’s national advertising. We are 
going to do more and more of that this year. When 
I get your paper and the trade papers of other lines 
I study the manufacturers’ advertising and try to 
use the same terms they use in deseribing our goods. 
In other words, we believe in co-operation.’ 





Charles L. Schwartz, the new president of the 
Illinois uumber and Builders’ Supply Association, in 
appreciation of our concise and business-like report, 
stated that with the co-operation and the backing 
of papers like Rock Propucts AND BUILDING MATE- 
RIALS to help educate the retailer to be a better mer- 
chant, our craft will soon evidence a greater pros- 
perity if they will follow the line of thought sug- 
gested. 


TOMKINS BROTHERS CELEBRATE 
THIRTIETH. 


On Feb. 3, the office and sales force of Tomkins 
Brothers, wholesale mason material dealers, New- 
ark, N. J., held their annual ‘‘Get Together’’ ban- 
quet at the Essex Club in that city. The annual 
dinners of this concern are always noteworthy for 
some unusual feature. This year the menu was 
printed on the back of a large shipping tag 9” long. 
The face of the tag was an enlarged reproduction 
of the tag used by the company in their daily ship- 
ments. The dinner this year was unusually inter- 
esting to all who attended, in that it commemorated 
the thirtieth year of the firm’s existence. 

On the wall of the banquet room was a large 
chart illustrating the growth of the business from 
its inception thirty years ago up to the end of 
1916. The chart also showed the old one-horse de- 
livery wagon in use at the start of the business, as 
eompared with the large fleet of motor trucks now 
in operation. The following men attended the din- 
ner: Ambrose Tomkins, H. C. Cawley, E. B. Wire, 
O. B. Williams, F. H. Holland, C. A. Ernstberger, 
H. A. Macaulay, M. A. Lanzara, F. V. Harper, J. 
D. Carswell, F. L. McCloskey, A. G. Salkeld, A. W. 
Lackner, T. M. James, E. H. Jacobsen, C. L. Hagen, 
F, W. Schubert, C. E. Palmer, H. M. Byles, R. M. 
Crozier, E. W. Schuler. 


ry — — a 


J. B. Johnson has joined the staff of the Acme 
Supply Co., Inc., Newport News, Va. Other mem- 
bers of the firm are H. B., C. C. and R. M. Beal. 





DISPLAY WALL IN OFFICE OF SMITH-GREEN CO., WORCESTER, MASS. 





WORCESTER FIRM HAS ATTRACTIVE 
DISPLAY. 

The Smith-Green Co., builders’ supply dealers, 
have a very attractive display arranged in their 
office and salesroom on the first floor of the Graphic 
Arts building, a modern conerete structure, 25 
Foster street, Worcester, Mass. The entire west 
wall of their spacious quarters is given over to an 
artistic arrangement of the various materials and 
supplies they handle. Tapestry brick at the right 
of the center were laid up in the wall by men sent 
over from Boston by the Fiske Co. Other sections of 
the brick displayed were laid up by local men. 
Among these are Bradford pressed, Bloomsbury 
rough texture, water struck brick, common red brick 
and sand-lime brick. Jars on the shelf section con- 
tain different brands of cement, lime, etc. Asbestos 
shingles, sewer pipe, etc., occupy the top shelf which 
runs the whole length of the display wall. 

Equal in attractiveness is the foreground of com- 
position flooring, which is laid in two colors, red 
and gray. 

R. C. Cleveland, president and treasurer of the 
company, reports present business active. ‘‘We had 
a bully year last year,’’ said Mr. Cleveland to a 
representative of Rock PropucTs AND BUILDING 
MATERIALS, ‘‘and we look forward to another year 
as good. There is a busy season of public work 
ahead and the contracts on every side here seem to 
be coming out stronger than they did last year at 
this time. The showing is unusually good for this 
season and the way traffic is tied up on deliveries 
by the railroads.’’ 





ORGANIZE SPECIALTY FIRM IN KANSAS 
CITY. 

A new building supply house, specializing in con- 
crete building specialties, has just been organized 
in Kansas City, under the name of the Concrete 
Products Co. The company will handle various steel 
reinforcing staples and specialties, concrete paints, 
and the lines of the General Fireproofing Co. and 
the Havemeyer firm. 

The president of the new concern is E. C. Marqua, 
who was formerly connected with the Western Steel 
Products Co. Frank Hopper is vice-president. Mr. 
Hopper was formerly connected with the C. A. 
Brockett Cement Co. of Kansas City. Both men 
know the building game thoroughly and are par- 
ticularly familiar with the requirements of con- 
crete construction. In addition to this they have a 
wide acquaintance among the contractors and archi- 
tects of this section of the country. 





BUFFALO HAS NEW SUPPLY FIRM. 


The Monarch Builders’ Supply Co., Inc., has been 
organized at Buffalo, N. Y., with headquarters in 
the Buffalo Builders’ Exchange. W. E. Gardiner, 
formerly general sales manager of the Buffalo Build- 
ers’ Supply Co., is president of the new concern. 
George F. Townsend is vice-president and treasurer. 
He is associate architect with Essenwein & Johnson, 
architects of this city. The secretary of the new 
company is William J. Townsend, who is with H. 
Osgood Holland, Buffalo architect. 

‘We have already secured some nice business,’’ 
said Mr. Gardiner. ‘‘We represent the Edison Port- 
land Cement. By the way, shoot ‘along every issue 
of Rock Products and Building Materials. I need 
it in my business.’’ 





The Pittsburgh Builders’ Exchange was greatly 
elated by the fact that, largely through the efforts 
of its delegates, R. K. Cochrane of this city was 
elected president of the National Association of 
Builders’ Exchanges at the recent convention at 
Atlanta, Ga. 
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The Line Yard Retailer’s View. 


An interesting situation has developed at Kan- 
sas City, illustrating the position taken by a prom- 
inent line yard concern with regard to the ten-cent 
per barrel differential on sales of Portland cement 
in a specific case. Line yard operators consider 
sales of cement made to railroad companies, public 
officials, ete., as their exclusive right in all the 
places where their line of supply yards are located, 
and handle only such brands as their general offices 
purchase for all of their yards. The correspond- 
ence in the case referred to has been printed and 
so widely distributed as to provoke considerable 
comment. It has developed so many ethical points 
covering so many different phases of such a trans- 
action that we are reprinting the correspondence 
without comment for the edification of our readers. 
We cordially invite the interested parties and all 
others who so desire, to express their views in the 
matter, so as to get the counsel of the whole in- 
dustry in deciding a rather knotty problem. 

The Letters Follow. 
(Name of Cement Company and Location Omitted.) 
Jan. 30, 1917. 
(Name of Line Yard Company Omitted.) 
Kansas City, Mo. 
Gentlemen : 

Recently through our Muskogee representative we were 
successful in effecting a sale of our material to the...... 
-. 6 wleons for delivery to various destination points within 
the state of Oklahoma, one of which was Broken Arrow, at 
which point we observe you operate a yard. 

We believe you appreciate the conditions under which a 
sale like this is made, assuring you the same was sold at 
ten cents over the prevailing market to dealers. In order 
to complete our records respecting the transaction, leaving 
the proposition in such a way as to give you the benefit of 
this ten cent spread, we have taken the liberty of making 
our invoice No. 5359 direct to you, it being clearly under- 
stood, however, there is no financial responsibility incum- 
bent upon you for payment of said invoice, for we are 
ee re for payment for all material 
delivered at Broken Arrow, upon receipt of which your 
account will be credited and remittance made for the excess 
price obtained. In other words, your only part in the 
transaction will be to receive our check for the consider- 
ation we have obtained for you in this instance. 

It is thoroughly un« ‘stood, of course, the............ 
will return the bags . their own expense. 

We sincerely trust our action as outlined herein will 
meet with your hearty approval, for we assure you it is 
our purpose to co-operate and assist the legitimate dis- 
tributor in every way. 

Your very truly, 
(Signature Omitted.) 
Feb. 6, 1917. 
(Name Omitted.) 
Gentlemen : 

I am returning herewith your invoice for the car of 
cement which you consigned to the............0.+.- at 
Broken Arrow, Okla., for the reason that it is contrary 
to our policy to accept any commission or profit on any 
sales on which we do not make the selling price, and as 
we were not consulted in this matter prior to the sale, 
we have no financial interest in it. 

The retailer is not consulted about the wholesale price 
—he does not expect to be—for it is clearly the right 
and privilege of the manufacturer to make his sale price 
without consulting anyone, and we, as retailers, claim 
the right to name the retail price to the consumer, and 
we shall refuse to have any business dealings with any 
manufacturers or jobbers of any material that do not 
accord the retailers this privilege, whether the material is 
sold or priced where we have yards, or elsewhere. 

If you wish to do a retail mail order and wholesale 
business, it is clearly within your right, but in doing so 
you constitute yourself our competitors, and not our 
agents. If this is your legitimate line of business, why 
do you offer us anything? Why should we be entitled to 
the ten cents per barrel? 

If it is not your line of business, but you were interested 
in having your material used in this work, why did you 
not present your goods to the retailers whose legitimate 
field is the retail cement trade at Broken Arrow, and put 
yourself in competition with other manufacturers, instead 
of retaliers—why should you constitute yourself as guar- 
dian fer the retail lumber dealer, make sales to his cus- 
tomers, and fix his margin of profit? 

From your action in this matter it is evident that you 
went outside of your prescribed line of business, handled 
a transaction that was legitimately ours, and then offered 
us this pittance of 5 per cent, with the expectation that 
we would feel under obligations to you, and consider that 
you have conferred a great favor upon us. 

You argue that we should be satisfied with 5 per cent, 
having no investment and no expense, but this is not the 
point. We know we are entitled to a greater percentage 
of profit than this, and believe that if you are a fair- 
minded man you will admit it, and if so, you have lost to 
us the difference between the 5 per cent you offer and the 
profit we should have, and have upset the retail market 
on other cement business you are not equipped to handle. 

We have our yards financed to handle all the business 
that develops within their territory, and we are paying 
men to handle all such business, and this car could have 
deen handled without any additional expense, for we 
could have made an allowance to the ........ . 
unloading the car and returning the sacks. For your 
information I will state thta our percentage of profit on 
the cement handled at all of our yards during the year 
1916 was-2% per cent less than the actual cost of doing 





the business at our retail yards, without allowing any- 
thing for the general office expense, and it does net require 
a mathematician to show that if we had not any other 
business than cement we would soon be in the hands of a 
receiver, if we continued business on this basis. And it is 
not right that we, or any other dealer, should make one 
class of material carry the burden of the loss sustained 
on another class—a point made by Mr. Edward N. Hurley 
in the first chapter of his book, “The Awakening of 
Business.” 

We know that our experience is not an isolated case, 
but it is typical of the cement business, as handled by the 
retail lumbermen, who have been handling it at a loss. 
making the other business carry the burden, and unless 
we can get practically the same margin of profit for 
handling cement that we do for other classes of material, 
we are going to discontinue it. 

Yours truly, 
(Signature Omitted.) 

It seems to us that the position taken by the line 
yard concerns is tenable, on the ground that a cot 


ton gin operating in a certain town would naturally 


District wrsed the ac- 


districts are ex 


ganizations. 
tion of its officers, and the other 





pected to do likewise as soon as they hold their 
regular monthly meetings. 

The chairman of each district will act as a diree 
tor in the new association \ paid state secretary 
was considered necessary and the qualifications of a 
candidate for the job are now being investigated by 
the officials. 


BUSINESS PREPAREDNESS CALLS FOR 
TRUCK. 


The Whitnall Coal & Supply Co., Milwaukee, Wis., 
believe ‘in business preparedness and recognize the 
fact that prompt service is the chief fact that the 
dealer has to sell in order to attract more business. 
We show a picture of the new Service truck which 











SERVICE TRUCK OPERATED BY THE WHITNALL COAL AND SUPPLY CO., MILWAUKEE, WIS. 


be the customer of the retailer whether its owner is 
in the town itself or in Kansas City, and, therefore, 
it does not seem fair for a manufacturer to make 
a contract with a concern operating one or more 
cotton gins, with the idea of delivering cement in 
a town where a retailer can handle the product to 
good advantage, without giving hic an opportunity 
to make a reasonable profit on it. Manufacturers 
say that ten cents a barrel might be a reasonable 
basis of profit. It is only 5 per cent on the price 
involved, and no retailer can afford to handle mate- 
rial on that kind of a profit, and we are sure that 


the general spirit of the cement manufacturers as ° 


well as other producers of building materials ree- 
ognizes this fact. If all the information is clearly 
stated, it seems to us that the manufacturer of ce- 
ment is absolutely wrong in this case. 

We thought when we first read the correspondence 
that it was a ease of the dead line again, and prob 
ably it was a mistake in handling the matter, and 
that brings up the further thought that it is only a 
question of days and hours when the retailer inter- 
est in the building material trade and the manufac- 
turers themselves must by mutual agreement decide 
what is a fair minimum sale for the manufacturer 
as well as the maximum sale for a small retail yard. 
It must be remembered that the legitimate retailer 
is paying taxes, operating a yard, employing teams 
and conducting a regular retail business, and can 
only be considered as a legitimate channel of trade 
fer the distribution of cement and other products. 





INDIANA RETAILERS FORM STATE 
ORGANIZATION. 


Chairmen and secretaries of the various Indiana 
districts held a meeting at the Claypool hotel, In- 


‘dianapolis, on Tuesday, Feb. 27, and formed a state 


organization. John Suelzer, Jr., of Fort Wayne, 
was elected president. Other honors fell to Harry 
Rogers, Indianapolis, treasurer; H. B. Lensing, 
Evansville, first vice president; W. V. Jennings, 
Farmersburg, second vice president, and Clark Fer- 
rier, Culver, third vice president. 

It is the intention to organize along the lines 
of the Ohio Builders’ Supply Association, the In- 
diana organization having practically adopted the 
Ohio by-laws, with a few exceptions. 

It was understood that the action of the district 
officers would be ratified by the various district or- 


they recently purchased to add to their fleet and to 
complete their delivery equipment. The truck was 
purchased of P. A. Jandernal during the recent con- 
vention period in Chicago and has already gone to 
work at the Whitnall establishment. 


NEW RETAIL INCORPORATIONS. 


Northwestern Lumber & Supply Co., Glenrock 
Wyo.; capital, $10,000. 

Farmville Manufacturing Co., Farmville, Va.; 
capital, $60,000; building materials; G. M. Robeson 
president, Erna Perrow, secretary. 

The Defnet & Jagerson Supply Co., Neenah, Wis.; 
capital, $25,000; to conduct a building material and 
fuel business; incorporators, Eli Defnet, George A. 
Jagerson, and A. C. Wilson. 

The Iowa Builders’ Supply Co. has been incorpo- 
rated at New Liberty, Iowa, and taken over the 
business of J. P. Oberleitner. 

Adrian Bakker & Sons, Passaic, N. J.; capital, 
$15,000; deal in building materials; incorporators, 
Marinus Bakker, 167 Burgess place, Passaic, and 
others. 

Boston Waterproofing & Indurating Fibre Co., 
capital, $100,000; directors: F. E. Robinson, presi- 
dent, W. V. Lander, 49 Federal street, treasurer, 
M. Belcher, Boston, Mass. 

Houck-MecKean Lumber Co., Philadelphia, Pa.; 
capital, $10,000; to deal in lumber and building ma- 
terials; incorporators, George Houck, Jessie Connell 
Houck and C. Wilbor MeKeen, Philadelphia, Pa. 

John A. Cozzone Co., Newark, N. J.; capital, 
$1,000; to deal in building materials and mill sup- 
plies; incorporators, F. B. Knowlton, Robert Ru- 
dolph, John McLaren, New York. 

The Ridge Lumber Co., Neweastel, Ind.; capital, 
$50,000; lumber and building material; directors, 
Charles J. Elliott, Mary M. Elliott and Harrison B. 
Halterman. 

St. Louis Material and Supply Co., St. Louis, Mo.; 
capital, $250,000, of which $160,000 has been fully 
paid up. B. L. Brown owns 550 shares of the stock, 
F. W. Risque 500 shares and C. J. Griffith, Webster 
Groves, 550 sRares. The company will conduct a 
general sand and material business. 

The Regal Coal & Builders’ Supply Co., Dayton; 
capital, $10,000; ineorporators, Philip Burger, Fred 
Goehl, Arthur A. Schwagel, R. E. Waltz and Edw. G. 
Wellmeier. 
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Retailers’ Association News 








New Rochelle, N. Y. 





Edward K. Cormack, President, National Builders’ Supply Association, Chicago, Ill. 

Charles M. Kelly, President, New England Builders’ Supply Association, Providence, R. I. 

Frank H. Genung, President, Mason Material Dealers’ Association of New Jersey, Newark, N. J. 

W. O. Holst, President, Ohio Builders’ Supply Association, Toledo, O. 

8B. L. Grove, President, Del-Mar-Col Building Material Dealers’ Association, Washington, D. C. 

C. A. Short, President, W. Va. Lumber and Builders’ Supply Dealers’ Assn., Shinnston, W. Va. 

Geo. F. Erich, President, Building Material Dealers’ Assn. of Eastern Pennsylvania, Allentown, Pa. 
J. A. Mahlstedt, President, Building Material Dealers’ Association of Westchester County, N. Y., 


Edwin Schmidt, President, Long Island Coal & Building Material Dealers’ Association, Mineola, N. Y. 
M. T. Bannigan, President, New York State Builders’ Supply Dealers’ Association, Utica, N. Y. 








Southern Retailers to Organize. 


A campaign has just been planned to put into 
process of construction the organizing of the South- 
ern states into local or group associations, with 
the idea of suggesting the adoption and improve- 
ment of methods now in force; secure letter lien 
laws; te encourage road building; construction of 
better country improvements, including better roads, 
better streets in the towns; to help those dealers who 
are not working in harmony in a section or town to 
get a little closer together on credits and know 
whereof they speak when marketing building ma- 
terials in their town. An intelligent-exchange of 
ideas will mean that price at which building ma 
terials are sold in a community will represent a cost 
plus a profit, rather than the old hit or miss plan 
of other days. We feel these retail associations, 
when supported by the membership of the principal 
dealers in a state, are very beneficial and that 
the manufacturer of cement, lime, plaster, building 
specialties and everything in our lines will not only 
encourage, but back up this new era of modern 
methods. 

The first meeting of the Southern’ dealers will be 
a gathering of the Louisiana and Mississippi re- 
tailers jointly, with a representative from the prin 
cipal cities in the south, to be held at the Grunewald 
Hotel, New Orleans, La., March 16 and 17. 

The second meeting will be composed of the 
Florida dealers at Jacksonville, Fla., Hotel Windsor, 
March 21. 


The third meeting will consist of the Georgia and 


South Carolina dealers at Hotel Desota, Savannah, 
Ga., March 23. 

The fourth meeting will be composed of the Ala 
bama and Eastern Tennessee dealers at Hotel Hill- 
man, Birmingham, Ala., March 30. 

The way to insure the success of this proposition 
is for every reader of this notice who is interested 
in this territory, whether he be a dealer, manufac 
turer, salesman or anything else, to put his shoulder 
to the wheel and push it along. 

We have reason to believe these meetings will be 
attended by several prominent retail building ma 
terial men from the larger cities who are sojourning 
now in the South, including W. A. Fay, director of 
the National Builders’ Supply Association, and W. 
H. Rossiter, manager of the Cleveland Builders’ 
Supply Co., who has some interesting cost experi- 
ences which are very beneficial to every retailer 
who has opportunity to hear him talk. Both of 
these men hail from Cleveland. Others will co 
operate to make these meetings a success, particu 
larly the dealers in the larger cities who are now 
or expect to be working closer together and antici 
pate some interesting sessions, full reports of which 
will be printed in an early issue of Rock PrRopucTs 
AND BUILDING MATEXIALS. 


VIRGINIA DEALERS PLAN ASSOCIATION. 


The association movement is spreading among 
retailers of building materials. The entire South 
has taken up the question of organizing state and 
district associations and recently dealers in the state 
of Virginia have been discussing the plan. C., 8. 
Adams, of Adams Bros.-Paynes Co., Lynchburg, and 
Mr. Tucker, of the Building Supplies Corporation 
of Richmond and Norfolk, Va., have been very much 
interested. They have been corresponding with 


retailers throughout the state and will call a meet 
ing of the dealers in the very near future. 


Eastern Pennsylvania’s Third Annual. 





It was just three vears ago that a number of re- 
tailers located in eastern Pennsylvania met at Read- 
ing and organized The Building Material Dealers’ 
Association of Eastern Pennsylvania. They were 
few in numbers but they had foresight. They real 
ized the possibilities of an association of men en 
gaged in the same line of business. In the past 
three years they, and others who have since joined 
the organization, have labored industriously and 
have accomplished results. On Thursday, March 
15 this association will hold its third annual con 
vention at the Hotel Walton, Philadelphia, Pa. 

The morning session will be called to order at 
10:30 a. m., when the following program will be 
carried out: 

Address of welcome, George F. Erich, president. 

Roll eall. : 

Minutes of previous meeting. 

Treasurer’s report. 

Address, ‘‘Mechanics Lien Law,’’ Lawrence H. 
Rupp, attorney at law, Allentown. 

Communications. 

Unfinished business. 

New business. 

One-thirty p. m., complimentary buffet luncheon. 

Afternoon session, 2 p. m. 

Address, ‘‘Co-operative Competition,’’ E. J. Cat- 
tell, city statistician, Philadelphia, Pa. 

Report of nominating committee. 

Address, ‘‘ Let Live and Prosper,’’ Wellington M. 
Bertolet, Reading, Pa., secretary, The Pennsylvania 
Retail Coal Merchants’ Association. 

Election of officers for 1917-18. 

Subjects for discussion: 

‘*Tnerease in Differential on Portland Cement.’’ 

‘*Dealer Protection on Products Other Than Ce 
ment.’’ 

**Local Dealer Associations - 
Credit.’’ 

‘*What Can Be Done to Increase Our Member 
ship?’’ 
Adjournment. 


Co operativ e and 


New Jersey’s Annual at McAlpine. 


The thirteenth annual meeting of the Mason Ma 
terial Dealers’ Association of New Jersey will be 
held at the Hotel McAlpine, New York City, on 
Thursday, March 15. A meeting which will in all 
reality be a business session from the word ‘‘go’’ 
is planned for this occasion. 

The invitations extended to retailers of the state 
are worded in an attractive style and should bring 
together a majority, if not all, the dealers of New 
Jersey on the occasion of this convention. 

The convention will be called to order’at 1:30 
o’clock and at 4:00 o’clock the manufacturers and 
wholesalers will be invited to meet with the dealers. 

The annual banquet, which is always a feature of 
the New Jersey convention, will be staged at 6:30 
o’elock. 

The convention committee consists of Charles 
Agnew, Paterson; M. F. Ellis, Bernardsville; and 
Walter C. Sehultz, Hoboken. Frank H. Genung, 
Newark, is president of the association and James 
M. Riley, of the same city, is secretary. 


The manufacturers and retailers have been in- 
vited to discuss very interesting questions. The 
program follows: 

Opening remarks by the president. 

Reading of communications. 

Treasurer’s financial statement, Charles Agnew, 
Paterson. 

Report of committee on nominations, George A. 
Smock, Asbury Park. 

Election of officers. 

President’s address. 

Under the title, ‘‘Subjects for Discussion,’’ are 
listed the following: 

‘*The Expense of Doing Business—How It Affects 
Profits.’’ 

‘*The Influence of Local Associations and the 
Value of Same to Dealers.’’ 

‘*Why Dealers Should Make Prices Without In- 
terference from Manufacturers.’’ 

At the open session at four o’clock the wholesalers 
and retailers will discuss the following topics: 

**Do You Think a Manufacturer Can at Any Time 
Feel Justified in Becoming a Competitor of His Own 
Customer.’’ 

**The Relation Between the Manufacturer and 
Retailer.’’ 


Rochester Calls New York Dealers. 


The Powers hotel, Rochester, N. Y., will be the 
scene of much activity on Tuesday, Wednesday and 
Thursday, March 20, 21 and 22, if the officers of the 
New York State Builders’ Supply Association are 
successful in carrying out their program. Dealers 
from all parts of the state will flock to Rochester for 
those three days, for the annual convention of the 
association will then be held. 

The year that will close on the above dates has 
been by far the most successful in the history of 
the association. During this short period the mem- 
bership has more than doubled, and members are all 
working in closer harmony, extending valuable aid 
to one another by assisting in putting the building 
supply business on a higher plane as a great com- 
mercial industry. Dealers as well as manufacturers 
have learned by experience the wonderful results 
that can be obtained through co-operation. 

That the association has been worth while and 
worthy of the support of every builders’ supply 
dealer in New York state is proven by the benefits 
already secured, the ten-cent differential on cement, 
uniform prices on plaster, settling of many misun- 
derstandings among dealers and many other things. 
But the real work of the association has just begun; 
a solid foundation has been laid upon which the 
future great work, as will be planned at the coming 
convention, can be buiit. A very bright future is 
ahead of the New York State Builders’ Supply As- 
sociation. 

The coming convention will be a business con- 
vention throughout. (All doors leading to the ‘‘long 
ecounter’’ and the ‘‘foot rail’’ will be closed.) An 
excellent program has been arranged, including sev- 
eral big speakers; educational films on both the 
cement and plaster industries; an automobile trip 
to, and inspection of, the big supply yards of the 
American Clay & Cement Corporation, and many 
other things that every one attending will thor- 
oughly enjoy. And finally on the last night, all 
present will meet at a big banquet and have a good 
time together. 

President M. T. Bannigan and Field Secretary 
T. E. Wright have been busy advertising the meet- 
ing. Each expects a record-breaking attendance. 
The American Clay and Cement Corporation, located 
at Rochester, has sent out a large number of cards, 
reminding dealers of the convention and extending 
personal invitations to visit Rochester. 


The Jenkins-Essex Co., of Elizabethtown, Ky., 
lumber and building supply dealers, have secured 
additional yards at Glendale and Vine Grove, Ky., 
having bought out the Glendale and Vine Grove 
Lumber companies. Building supplies will be car- 
ried at both of these yards. 








The Cumberland Grocery Co., of Somerset, Ky., 
which handles a general line of building supplies, 
being a large general concern, has been awarded a 
big cement contract for furnishing all of the cement 
to be used in road construction in Pulaski county 
this year, the contract having been landed by Roy 
MeDaniels. 
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Del-Mar-Col Seeks Additional 
Advantages. 


With an experience of less than three-years’ timé, 
the Del-Mar-Col Builders’ Material Dealers’ Asso- 
ciation has made it possible for retailers in Dela- 
ware, Marylaad and the District of Columbia to 
gather a more exact knowledge of their costs; it 
has secured a differential on hard wall plaster and 
increased the differential on cement; it has brought 
the retailer and manufacturer closer together and 
generally has helped to make life more noble and 
business ‘‘worth the while.’’ But yet its mem- 
bers are not satisfied. They are anxious to spread 
the news of association benefits to other dealers in 
the territory. There are some retailers who are 
not members of the association. It is these that 
the present membership seeks to reach. 

A meeting wf the association was held at the 
Rennert hotel, Baltimore, Md., on Wednesday, Feb. 
28. The subject of increasing the membership was 
thoroughly discussed. In order that this work pro- 
ceed, a suggestion was made that the dues be in- 
ereased and the services of a secretary who shall 
devote all of his time to the work, employed. The 
matter was left to the executive committee, which 
will make a recommendation at the next session of 
the association. 

The opening session of the meeting was called 
to order at 11:30 a. m. Owing to the absence of 
President B. L. Grove, caused by illness, Vice-Presi- 
dent J. W. Smith took the chair and announced 
that C. T. Kingsbury would conduct the delibera- 
tions. 

After the reading of the minutes and the submis- 
sion of Secretary-Treasurer J. Granson Steffy’s re- 
port, the quarterly address of the president was 
read. Following its reading it was interestingly 
discussed by those present. On motion it will be 
printed in pamphlet form and sent to every dealer 
in the Del-Mar-Col territory. Mr. Grove spoke as 
follows: 

President’s Report. 


Submitting to you this, my tenth quarterly report, it 
also being the end of our fiscal year, we wish to briefly 
review, for the information of our members, some of the 
things accomplished since the organization of our asso- 
ciation less than three years since. 

I might state first our organization has made it possible 
for the dealers to get more closely together, learning from 
each other, by exchange of ideas, the most economical 
manner for the conducting of our business along profitable 
lines. Also the growing sentiment among our dealers of 
confidence and trust in each other. This we think alone 
has been of great advantage to the dealers, enabling us 
to ‘combat successfully misrepresentations made by our 
customers in their endeavors to purchase our goods at 
prices lower than their real market value, taking advan 
tage of conditions they knew in former days to exist ; that 
is, an unfriendly feeling towards each other, of the deal- 
ers in building material. I am happy to say at this date 
such deplorable conditions do not exist, this being particu 
larly true with dealers in the larger cities. This confi 
dence, which we dealers have, has grown recently in mag 
nitude, almost inconceivable and far beyond our expecta- 
tions. 

Again our association has made it possible for the dealer 
and manufacturer to meet for the transaction of business, 
not as manufacturer and dealer, but as personal friends. 
We, who attend the meetings, have a personal acquaint- 
ance with those from whom we purchase our supplies, and 
the manufacturers as well know intimately their custom- 
ers, thereby enabling each side to discuss business prob- 
lems which arise in a friendly and unprejudiced manner. 

We have, with the assistance of the other building ma- 
terial dealers’ associations, secured from the cement manu 
facturers a differential favorable to the dealer of five cents 
per barrel on cement. Since the adoption of this differ- 
ential some time since the manufacturers, after some ef- 
fort on the part of our different associations, have seén 
fit to make still further concessions, and have granted a 
ten cent per barrel differential. I might state, in this 
connection, that it is now up to the dealer if this differen- 
tial shall stand, and should we see fit to avail ourselves 
of this opportunity and accept for ourselves this differ- 
ential in its entirety, the time may not be far distant when 
a still further concession may be granted us. 

The manufacturers of hard wall plaster have also seen 
the justice in a differential favorable to the dealer, and 
they are now allowing a concession to the dealers on all 
gypsum plasters at $1.00 per ton. These have been 
brought about through the concerted efforts of the build- 
ing material dealers’ associations throughout the East, 
and there is no good reason why this work should not 
continue until we have protection from the manufacturers 
on all lines of builders’ supplies handled by us. 

We have also prevailed upon the manufacturers, and 
with good success to adopt as far as possible the policy 
to recognize the dealer as the proper medium through 
which their products should be marketed. Determining 
as to who are dealers is more generally understood, and 
the marketing of their goods should pass through this 
channel. We believe this method is being adopted to a 


very great degree by all, and we believe that the time will 
come when the building supply dealer will be the distribu- 
tor of all building supplies. This channel is surely the 
logical and equitable one. 

We have also done great educational work along the 
lines of cost in the handling of our business. This work 
in our opinion has been of great service to our members, 
equal or greater than any yet undertaken. Many of us 
had no conception of what the actual cost was to do 
business ; in consequence, in the past more business was 
being done at a loss than that which had a profit. Know- 
ing now the facts as they actually are there is no excuse 
for any of us to do business without showing a profit, 
when we have the actual cost of doing business constantly 
before us. One is not so prone to cut prices for the sake 
of doing a volume of business, and at the same time fool- 
ishly think we are beating out our competitors. This is 
the condition as it was in the days past, but not so now— 
thanks to the educational work of our association. 

Through the aid of our association we have woven one 
large net for the protection of our credits. We can give 
and receive valuable information respecting the financial 
condition of the purchaser of our supplies. By the use 
of this exchange medium we should hold our losses through 
bad accounts to a minimum. 

Our association has placed in the hands of each of its 
members Rock PrRopUcTS AND BUILDING MATERIALS, that 
most valuable paper published in the interest of builders’ 
supplies generally. With each issue we can gather informa 
tion of value and interest to all. 

The above is briefly stating a few of the many advan- 
tages secured through our association in the past, and 
many more can be gathered—-the more closer we ally our 
selves with our association greater will be the benefits 
therefrom. 

During the entire time of our operating since organiz- 
ing in but one thing have we fallen below our expectations ; 
that is, in not securing a larger membership. Why this is 
we are unable to say. Is it because we have not used our 
best endeavors to secure as members every dealer in build- 
ing material within our territory? If this be true, let us 
now start fresh with the new year and each of us per- 
sonally see to it that during the coming year our member- 
ship will be increased to at least double its present num- 
ber. The material is here, it is for us to get. 

For the future let each of us resolve to give our very 
best efforts for the success of our organization, and I say 
in all frankness, if we do this in the proper spirit with 
energy and perseverance we will be repaid many times 
over for our trouble and expense. 

I wish to thank our members collectively and individu- 
ally for their kind consideration and assistance given me 
during the term of my official connection with our or- 
ganization. For this courteous treatment I do now assure 
you I shall be ever grateful. 

Mr. Grove, who was sick at his home at Washing- 
ton and therefore unable to be present at the meet- 
ing, was sent a telegram of sympathy and apprecia- 
tion. He is held in high esteem by his fellow mem- 
bers and his forced absence was much regretted. 

The application of the Harlan-Adams Co., of 
Washington, D. C., which had previously been ap- 
proved by the executive committee, was read. Upon 
motion the firm was elected to active membership. 

Harold M. Scott, assistant to the president of the 
Edison Portland Cement Co., was invited to address 
the meeting and gave a most interesting and sug 
gestive talk on ‘‘He Profits Most Who Serveth 
Best.’’ This paper will be printed in a later issue 
of Rock Propucts AND BUILDING MATERIALS. 


The Afternoon Session. 

After a most delicious luncheon served in the 
usual Rennert style the afternoon session was called 
to order by J. J. Kelly, Jr., who opened a general 
discussion on the question of ‘‘The New Demur 
rage Laws.’’ Osear L. Johnson had some interest 
ing data, but owing to the absence of the chair- 
man of the committee handling this matter, no 
formal action was taken. It seemed to be the gen 
eral opinion of those present that the demurrage 
laws impose some hardships on retailers and there 
seems to be no way by which the railroad or trans 
portation companies could be reached with a re- 
quest that they do their part. Mr. Johnson ex- 
plained very minutely how transportation com- 
panies would bunch and deliver to consignees all at 
one time, cars that had been received on different 
dates., The consignees would be expected to un 
load within the free time limit or be penalized. 
He declared that this was manifestly unfair. 

This subjeet naturally led on to a similar one 
when the increased capacity of cars came up for 
discussion. 

Upon motion the election of officers was post 
poned until the next quarterly meeting in May. 
The members of the nominating committee will 
continue their work and report at that time. 

Mr. Seott’s paper precipitated a discussion on the 
question of the basis for selling cement. The merits 
and demerits of the barrel and the bag as units were 
thoroughly diseussed. Just before adjournment, J. 
K. Barbour and Secretary-Treasurer Steffy expressed 
the desire that the executive committee consider 


Hagerstown as the place for the next quarterly meet 
ing. 
The Registered Attendance. 

H. W. Classen, Maryland Lime & Cement Co., Baltimore 
Md. 

John J. Kelley, Jr., National Building Supply Co., Bal 
timore, Md. 

Charles L. Macneal, of J. Calvert Mortar Color Works 
Baltimore, Mad. 

S. R. Cohill, Hancock, Md 

L. V. Costello, Atlas Portland Cement Co., New York 
City. 

Ph. Hayden, Lehigh Portland Cement Co., Allentown, 
Pa. 

Harold M. Scott, Edison Portland Cement Co., New 
York City. 

G. H. Elliott, Edison Portland Cement Co., New York 
City. 

H. K. Hobart, Niagara Gypsum Co., Buffalo, N. ¥ 

W. R. Fox, Dexter Portland Cement Co., Nazareth, Pa 

Cc. L. Woolever, Coplay Portland Cement Co., Phila 
delphia, Pa. 

T F. McBride, Samuel H. French & Cx Philadelphia, 


J. F. Wetter, Giant Portland Cement Co., Philadelphia, 


R. @. Frye, Southern Gypsum Co., North Holston. Va 

J. K. Barbour, Security Portland Cement Co., Hagers 
town, Md. 

H. J. Rayner, Security Portland Cement Co., Hagers 
town, Md. 

C, A. Erwin, Keystone Plaster Co., Philadelphia, Pa 

J. B. Kent, Alpha Portland Cement Co., New York City 

W. P. Ward, Salisbury, Md. 

Oscar L. Johnson, Rockville, Md. 

L. L. Reeves, Lola Granite & Dredg 

H. R. Eastwood, Southern Building Supply Co., Wash 
ington, D. C 

C. G. Waples, Milton, Del. 

Joseph W. Smith, Smith & Reifsnider, Westminster, Md 

T. B, Adams, Harlan-Adams Co., Washington, D. C. 

S. M. Frazer, Anacostia, D. C. 

C. T, Kingsbury, Roslyn Supply Co., Washington, D. C. 

J. G. Steffey, Sieffey & Findlay, Hagerstown, Md. 

John J. Kelly, Sr., National Building Supply Co., Balti 
more, Md, 


» Co 





TOLEDO DEALERS VIEW INTERESTING 
FILMS. 


Successful entertainment to dealers in northwest 
ern Ohio was held at Toledo, Feb. 26, under the di 
rection of the Kelley Island Lime and Transport 
Co. and the Atlas Portland Cement Co., of Cleveland, 
and the Portland Cement Association of Chicago. 
Several hundred attended. The program was chiefly 
of motion pictures, supplied by these firms. They 
included stories of life in the trade, and several 
dramas and comedies. 

E. C. Roberts, of the Cleveland Builders Supply 
Co., gave several readings in Italian and Scotch dia 
lect, and also lectured on the manufacture and use 
of lime. 

Carl P. Aschbacher, of the Swan Creek Lumber 
and Supply Co., was chairman of the meeting. 

The object of the gathering was to educate the 
employees and dealers in the manufacture and use 
of cement and lime. This is the first time this pro- 
gram has been presented at the Toledo Builders’ 
Exchange, and has proved so successful, the pro- 
moters propose to introduce it in other builders’ 
exchanges throughout Ohio. C. L. Johison, of the 
Atlas Portland Cement Co., has been lecturing in 
conventions with some of the films. 


WISCONSIN DEALERS DISCUSS CEMENT. 

In a round table discussion at one of the sessions 
of the twenty-seventh annual convention of the 
Retail Lumber Dealers of Wisconsin at the Hotel 
Pfister, Milwaukee, Wis., Feb. 20-22, it was decided 
that the handling of cement is a necessary factor 
in the business of the retail lumber dealer, and that, 
although some dealers feel that the cement com 
panies are not allowing them a reasonable profit on 
the sale of their product, they should not refuse 
to handle it. The problem of findiig a workable 
basis on which to handle cement with other building 
materials was taken up in general discussion 

Lumbermen from every part of the state attended 
the sessions, and took part freely in the many in 
formal talks on every phase of the lumber and 
building material business. 

The convention, on recommendation of the nomin- 
ating committee, unanimously elected the following 
officers, three of whom succeed themselves: Presi- 
dent, Charles F. Kellogg, Grand Rapids; secretary, 
Adolph Pfund, Milwaukee; treasurer, George W. 
La Pointe, Jr., Menomonie; director, Roy C. Chand- 
ler, Rice Lake. 
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NEW YORK LOOKS FOR BEST YEAR 


New York, March 6.—The annual report of the bureau 
of buildings of Manhattan borough shows that Father 
Knickerbocker frirly outdid himself in the matter of 
building last year. The report shows that the plans 
filed for 1916 provided for the expenditure of 82 per 
cent more capital than the preceding year. The total 
for 1916 was $134,078,044, about $20,000,000 of which 
was for remodeling buildings already standing. The 
average cost of a building in Manhattan borough in 1916 
was $203,350, as against $132,213 in 1915. 

The year 1917 promises to be the biggest bpilding 
period in the city’s history. Many notable structures 
are planned, among them several huge hotels. The larg- 
est of these—the one which will probably be the world’s 
largest and greatest for many years to come—is the 
Commonwealth, which is to rise on a site in the Times 
Square district. This monster is to be twenty-eight 
stories high over an entire block front, is te have 2,500 
rooms, which number is nearly twice that of any exist- 
ing hostelry, and is to cost, with its equipment, $15,000,- 
000. W. J. Hoggson, widely known as a builder of banks, 
is to construct and equip this hotel under a single con- 
tract, the largest of its kind ever made. 

Despite the seriousness of the war situation and not- 
withstanding the “watchful waiting” attitude of cre- 
ative business lines in general, plan filings in Manhattan 
took a spurt of no mean proportion the last few days in 
Tebruary. During the week Feb. 16 to 23 the total fil- 
ings for new buildings reached $6,047,500, as against 
$520,000 for the corresponding week of 1916, and for 
alterations for the same week in 1917 $121,500, as 
against $142,400 in 1916. 

From Jan. 1 to Feb. 23 plen filings in 1917 aggre- 
gated $11,280,800 for new buildings and $2,063,887 for 
alterations, as against $6,259,295 for new buildings and 
$2,006,684 for alterations in 1916, 

Bronx borough is still holding back builcing permits 
filed thus far for new structures only reaching $1,076,175, 
as against $3,190,400 for 1916. Alterations in 1917 thus 
far figure $124,925, as against $110,975 in 1916 

Brooklyn is holding her own filings to Feb. 21 of this 
year, being new buildings, $5,570,200, and alterations, 
$485,320. In 1916 for a corresponding period the figures 
were: New buildings, $5,701,270, and alterations, $427,- 
635. 

In Queens there is a falling off, the cost of new build- 
ings to Feb. 21 being $1,217,167, as against $2,775,162 
for a like period in 1916. In alterations the figures for 
similar periods are 1917, $114,627, as against $141,788. 

Richmond borough, both as regards filings for new and 
old structures, is by far the most progressive outside of 
Manhattan. From Jan. 1 to Feb. 21 the value of filings 
for new buildings was $474,708, as against $127,845 in 
1916. Alterations for 1917 total $69,440, while in 1916 
they totaled only $19,330 up to Feb. 24. 

Summed up the total estimated outlay for building 
work the first two months of 1917, then, is more than 
$24,000,000, or nearly $2,000,000 more than in 1916 for 
a like period. This is for the Greater New York city 
and does not include the other metropolitan territory in 
New Jersey and Westchester county. Including this the 
figures would be $42,228,000 approximately, as compared 
with $15,298,000 last year, $21,836,000 in 1915 and 
$16,048,000 in 1914. Great floods of money are start 
ing a real boom, and builders evidently are not frightened 
by the mounting costs of all that goes into a structure. 
It is freely predicted that 1917 will, as forecasted béfore 
the war talk, run well ahead of 1916 and 1915. 


CHICAGO BUILDING DROPS 50 PER CENT. 


The valuation of Chicago building permits issued during 
the month of February dropped off 50 per cent when com- 
pared with the same month of 1916. Last month there 
were 309 permits granted, the estimated construction cost 
of which was $3,657,900. In February, 1916, 606 permits 
were issued at a cost of $7,354,200. 

In spite of these figures, building material dealers are 
hopeful, Stories emanating from architects’ offices are to 
the effect that a number of big jobs will soon be released. 

Mort H. Singer plans a theater for State and Lake 
streets, to cost $1,125,000. 

The Illinois Packing Co. plans a three-story warehouse, 
and the H. G. Saal Co. contemplates a two-story factory 
building. The cost of each will be in excess of $100,000. 

The labor strike which has tied up all work on the 
$50,000,000 Chicago Union passenger station since last 
July, is close to settlement, according to officials of the 
Chicago Building Trades Council. Terms of peace will 
be submitted to the vote of the union, the members of 
which predict a settlement. 

Dun’s weekly review of Chicago trade says: 

“Business in its present gratifying basis presents a 
strength not vulnerable to serious international develop- 
ments. 

“Payments threugh the banks surpass the previous 
high record early last December. Another marking up 
of discount rates fits in with the spring borrowing and an 
enlarging movement of currency to the interior. 

“The shortage of crude surpplies still prevents full run- 


ning of iron and steel capacity. This causes some ham- 


pering in allied branches, but tonnage outputs compare 
favorably with this time last year. 

“The situation as to costs of the important needs in 
the industries denotes no change favoring buyers. 

“Railroad contracts still are large, while there also is 
more urgency in the calls from the metal, wood, electric 
and leather working lines. 

“It is evident that skilled workers may be harder to 
obtain and also that industrial operations are likely to 
incur increased costs. 

“Jobbers remain active on shipments and in booking 
fall and winter selections. Scarcity and higher cost does 
not lessen demands in the textiles, footwear, clothing, 
house furnishings and other staples.” 

H. F. E. Heinze has conveyed to the City Ice and Sup- 
ply Co. the property at the northeast corner of East End 
avenue and Seventy-fourth place, 330x440’ on the south 
and 560’ on the northeast, a nominal consideration being 
given. 


FACTORY BUILDINGS TO FEATURE 1917. 

Buffalo, N. Y., March 5.—Building supply dealers pre- 
dict that this ought to be a good year for factory build- 
ing in Buffalo, but not so good for home building. It is 
just a little too early, however, to get a line on any 
tangible contracts. The local manufacturing plants have 
all made money in the past year, and the building of 
needed additions to the plants will be a good investment. 
Money, therefore, will be available to spend on these re- 
quired improvements, and the high cost of materials and 
labor in many cases will not deter the letting of con- 
tracts. 

Much of the house building in Buffalo is in the hands 
of real estate men who resell the houses to private pur- 
chasers. On account of the advanced cost of steel, ce 
ment, gravel, brick, labor, etc., the small profits will dis 
courage many of the realty men, who have to borrow 
their money from the banks, from building as many 
houses as in former years. 

The Real Estate Association of the Buffalo Chamber of 
Commerce is considering a plan to advance rentals from 
10 to 25 per cent to offset the high cost of building. If 
better rents are assured the erection of more bouses will 
be stimulated. 

Gravel is still selling at $1 a yard on the Buffalo docks, 
and the demand greatly exceeds the supply. Plenty of 
cement will be used here this year on good roads, rail- 
road crossings and other improvements. Lime has ad- 
vanced in price, and shale and common brick are trying 
to edge their way into the so-called luxury class, 

Five hundred homes will be built in Lockport, N. Y.. 
before Sept. 1, to meet the demand caused by the indus 
trial expansion there. The Lockport Chamber of Com 
merce has appointed the following housing problem com- 
mittee: John T. Symes, W. W. Campbel!, Jerome E. 
Emerson, Wallace I. Keep and Charles A. Upson. The 
committee is arranging to bring experts to Lockport with 
a view of doing community planning before actual build- 
ing work is undertaken. Lockport builders and supply 
dealers say that city will have a building boom this year. 

It is estimated that from $200,000 to $300,000 will be 
spent for additions to factory plants in the Tonawandas. 
Many houses also will be built. A land company is ar- 
ranging to build thirty or more homes in Martinsville. 
The trustees of the De Graff hospital of Tonawanda will 
build an addition to that institution this cummer. Up- 
ward of $130,000 is being spent in improving Ellicott 
Creek, Tonawanda. 


BOSTON BUSINESS FAIR TO GOOD. 





Boston, Mass., March 4.—March opened with mild, sea- 
sonable weather, favorable to building operations, and 
material dealers are gathering themselves together for a 
good season, regardless of a war-like outlook. The rail- 
road congestion kas cleared up remarkably well from the 
worst of its midwinter conditions, remarkable mostly for 
shortages in foodstuffs. Business continues on a scale 
that may well be characterized as fair to large. Consider- 
able quantities of building materials were gotten through 
from the West by the reshipment system at Hudson River 
points. Supplies of nearly everything are said to be satis- 
factory, except for the usual shortage in fire brick. 

The building permits of the last half of February aggre- 
gate $1,175,000 in the metropolitan district, according to 
the F. W. Dodge report on seventy-three projects. The 
total of contracts awarded to March 1 in New England 
exceeds, $21,250,000, which surpasses the last two years 
in amount to that date, and has not been equaled since 
1914, 

There is considerable construction going up along the 
water front and piles are being driven on T Wharf for 
two large warehouses for the Quincy Market & Cold Stor- 
age. They are to be eleven stories high, of reinforced con- 
erete and brick. The Turner Construction Co. has the 
contract, and R. H. Beatty has the contract for the sea- 
wall, 

F. A. McAuliff has bought the Litchfield granite quar- 
ries on the southwesterly slope of Rollstone Hill, at 
Fitchburg, Mass. 





LOCKOUT MAY CRIPPLE CLEVELAND TRADE. 


Cleveland, Ohio, March 5.—Lockout of union workmen 
employed on building operations in all parts of Cleveland, 
long expected, went into effect March 1, throwing 4,500 
men out of employment. It was expected that 20,000 
allied unionists would lay down their tools. The action 
was authorized by the Building Trades Employers’ Asso- 
ciation, the executive committee of which includes George 
F. Thesmacher, Harry Gillett, C. D. Lumdoff, A. E. Kob- 
litz, Sam W. Emerson, Ira 8. Gifford, H. C. Masters, W. 
F. Hennessy. E. A. Roberts, of the Builders’ Exchange, 
is executive secretary. 

The lockout was ordered because the employers have 
tired of “the action of certain labor organizations in 
ruthlessly breaking working contracts.”’ The association 
points out that strikes have been called on various pre- 
texts and in at least eight instances work has been ab- 
ruptly stopped on large buildings in spite of the existence 
of arbitration clauses in working agreements. 

The hod carriers and common laborers were paid off 
the night of Feb. 28, and told their services ‘were no 
longer required. A wail of protest went up from the 
union ranks, and allegations that the move was a blow 
aimed at the total disruption of unionized labor in Cleve- 
land were made. This, of course, is not true, as the 
controversy is not over wages or hours of work, but 
rather the method, or lack of method, the unions have 
employed in keeping agreements with the employers. 

Should a general strike follow, it is estimated that 
more than $3,000,000 building operations would be tied 
up. At present the direct effect upon the building mate- 
rials industries is nil, although in the event of a general 
strike, and consequent lack of output, demand for all 
descriptions of materials must fall off. 


WHO HAS RIGHT TO BUY BRICK? 


Cincinnati, O., March 5.—A controversy of long stand- 
ing, and of serious possibilities, between building inter- 
ests and bricklaying contractors of Cincinnati, has been 
amicably adjusted, and it {s believed that the matter will 
not arise again in such form as to bring about a clash. 
The question was as to who had the right to purchase 
the brick used in building; and the interest cf the parties 
indicated, as well as of the brick trade, is obvious. The 
contractors themselves have been claiming the right to 
buy the brick, while the builders held that they alone had 
that right, the contractors, in their view, being merely 
in the position of furnishing the labor. For a time the 
contractors stood pat on an announcement that they 
would accept no contracts for brick work unless they 
were allowed to buy the brick; but they receded from 
this position to the extent of consenting to arbitration 
of the matter, pending the decision of which the build- 
ing interests will continue to buy the brick, as hereto- 
fore. The committee to arbitrate consists of A. W. Hay- 
ward, J. G. Cooper and Charles F. Nead, and it will make 
an effort to give both sides all that they are entitled to. 

In spite of severe weather during February, the thriy- 
ing condition of the city and of the building trades in 
Cincinnati is indicated by the fact that permits taken out 
during the month ran in value $245,370 ahead of those 
of February, 1916. During the month in Cincinnati 
proper 873 permits were taken out, of a total value of 
$841,490, while in the adjoining towns and the Ken- 
tucky cities across the river about forty more were 
granted, adding a value of over $60,000 to the work 
scheduled for the Cincinnati district. 





CONDITIONS IN THE WEST. 


Kansas City, Mo., March 5.—The contracting and 
building fraternity is of the opinion that prices will 
have to stop in their skyward flight or there will not be 
much left to business. The jobbing houses of Kansas 
City cannot get out a price list that will hold good for 
a week. It is a rare day that does not bring notice of 
an advance in some line. It is stated that since the first 
of February a large amount of construction work that 
was planned for the spring has been definitely aban- 
doned,. 

The factor that is coming in for a great deal of at- 
tention is that of car shortage. While the situation is 
by no means acute, yet it seems to be the general opin- 
ion that 1916 records will not hold for very long. The 
situation for this time of the year is probably as bad as 
it has been for some time and the traffic experts of the 
business do not offer a great deal of encouragement. 

A new outlet for building material is being rapidly 
developed in Ottawa county, Okla., the extreme county in 
the northwestern part of the state, of which Miami is 
county seat. ‘Recently a big strike in lead was made in 
this county. This has been followed by other strikes 
until at the present time towns are springing up on spots 
that a few months ago were hardly whistling stations. 
A great amount of material is being used in the develop- 
ment of this part of Oklahoma, which possibly may vie 
in small degree with the more extreme activity of the 
oil section of the state. 

Unusually mild weather continues to favor this sec- 
tion of the country. 
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RETAILERS HOPE FOR GOOD SEASON. 

Pittsburgh, Pa., March 6.—Retailers in this district are 
in mighty good spirits over prospects for spring trade or 
would be if it were possible to get their stocks shipped 
in on time, Everything is held up on the railroads. The 
car shortage is no better than two weeks ago. Embar 
goes, while they have lifted a little in some sections, are 
still very rigid in others and seem likely to hold up any 
thing like prompt deliveries for a long time. There are 
few yards with anything like good stocks for spring 
trade. They are likely to be short on nearly all lines 
during the early spring, especially on lumber. Building 
prospects are getting better and in some localities there 
is already evidence of a big building movement which 
will take a lot of lumber to satisfy. Prices on nearly 
every line of building materials will be much higher this 
spring than last, in some cases the increases being at 
least 40 per cent. The problem of getting help and 
teams, both for work in the retail yards and especially 
for outside building operations, is a very serious one. 
In the country towns it is reported to be almost impos- 
sible to get enough help to push ahead building opera 
tions, especially among the farmers. 





MEMPHIS MARKET BRISK. 


Memphis, Tenn., March 5.—Building permits for struc 
tures valued at $246,785 were issued during February by 
Dan C. Newton, building inspector, according to the 
monthly report issued yesterday. An increase of $41,- 
220 is indicated over the figures of the corresponding 
month of last year. The number of permits issued in 
February, this year, is, however, less, being only 143, as 
compared with 178 last year. 

An incessant rain has been falling in the Memphis 
territory for the last thirty-six hours and still falls. The 
sand bars that were showing in the Mississippi river a 
few days ago will likely disappear if this rain is general. 
Of course, outdoor operations are retarded somewhat. 
The latter part of February was generally bright and 
everybody looks to see a good March, though it opens 
with clouds and downpour. 

The material men report a good trade in roofing, 
sewer pipe, brick and clay products. Quite 2 good many 
sales in ornamental terra cotta are being made for orna- 
mentation in the front of buildings and for fireproof. 
work. The tile people are also active. Cement, sand 
and plaster are firm. 

A. J. Cook and Co. are supplying a large amount of 
Kosmos cement on the tall building going up for the Van- 
Vleet Mansfield Drug Co.’s wholesale place. 





NASHVILLE RETAILERS BUSY. 


Nashville, Tenn., March 5.—In spite of the fact that 
unusually cold weather for this section has prevailed for 
a large part of the past six weeks, Nashville building 
material dealers have been keeping fairly busy. There 
has been a large amount of unfinished construction on 
hand, on which the contractors have been taking advan- 
tage of every rise in temperature and clearing in the 
weather to do some work and the result has been that 
lime, plaster and similar products have been delivered in 
large enough quantities to make the winter profitable. 
The cement and sand, gravel and crushed stone markets 
have been less active, as conditions have been unfavor- 
able for concrete work. 

The outlook for the immediate future is promising, a 
large volume of work being scheduled. None of this is 
of large size, but the total will keep all dealers occupied 
until there is a real opening of construction. 

The car shortage has lifted somewhat, dve principally 
to the fact that there has been no rush on deliveries 
and dealers were sufficiently stocked to be able to wait 
until cars were available. 

Bills for bond issues aggregating more than a million 
and a half dollars have been authorized by the city com- 
mission in the legislature and these will be voted on with- 
in the next few months. Most of this will be spent on 
construction of various kinds. 





CHANGES IN CALIFORNIA BUILDING LAWS. 


San Francisco, Cal., March 3.—With the increase in 
building, which has been a feature of the past months, 
many of the larger cities of the state have found it 
necessary to alter the building code to conform with 
modern methods and conditions. 

The proposed law for the city of Los Angeles is 
considered harsh by the Los Angeles Realty Board and 
the Building Owners’ Association, who claim that were 
the law passed as drafted, it would lead to the con- 
demnation of many of the buildings in the downtown 
districts. The two points on which there is the most 
conflict are the measures governing fire protection and 
the lowering of the height of Class B structures from 
a maximum of eight to seven stories. Class S from six 
to five, and Class D from four to three. Class D struc- 
tures are limited to two stories when used for hotel 
or lodging house purposes. There is no change made 
in the regulations covering steel or re-inforced con- 
crete structures. 

Sacramento is framing a new building law which 
is being supported by the Sacramento Builders’ Ex- 
change through the secretary of the organization, W. 
H. Fuller, who asserts that the ciptal city is in dire 
need of a modern and up-to-date building ordinance. 

A draft of the proposed city ordinance covering build- 
ing activities for the city of Stockton has been filed 
for public inspection. The laws were drawn up by the 
Stockton Association of Architects and are being vig- 
orously supported by them. 

W. D. Whitehead, of San Jose, is working for the 
framing of a city ordinance which will make the same 
building requirements of old buildings as are made of 
new. His attitude is supported by a large number of 


citizens of San Jose and some of the members of the 
city council. The city attorney has been instructed 
to look into the building conditions with a view to 
making the necessary changes in the statute. 

Both Seattle and Portland are making changes in 
their building laws,*particularly in reference to fire 
hazards. Their attention is especially directed to pub- 
lic buildings, such as moving picture theaters and 
schools. Portland is also considering a change which 
would prohibit a frame garage from housing more than 
four automobiles. 

Considerable feeling was created in Santa Barbara 
over the belief that the new ordinance proposed for 
that city prohibited the construction of adobe houses. 
Winsor Coule, chairman of the framing committee, 
rushed to the defense of the measure, stating that the 
adobe house was prohibited only in certain districts, 
as it was not considered an ideal type of construction. 


TORONTO MARKET BRIGHTER. 





Toronto, Ont., March 3.—In spite of the great ad 
vances made in the prices of building materials, the 
building business in Toronto is picking up. The follow 
ing are the building permits compared with the corre 
sponding month last year: 
January and February, 1917... 
January and February, 1916 


atedws $968,397 

391,099 

a ee erg oe pre . $577,298 
The comparison for February alone is: 

February, 1917.... 

February, 1916.... 


. $573,517 
191,509 
RIPTTORGO . 0 i's 45a dase Ce qectsaceusandeaege $382,008 
The number of permits issued during the two months 
of this year amounted to 152, while the erections totaled 
198, 

It costs double the pre-war price to wire a house for 
electricity ; materials have advanced during the past year 
on an average of 25 per cent; brick is up two dollars a 
thousand and lumber ten dollars a thousand feet. It 
costs $100 more to install a steam heating system ; plumb 
ing is away up and builders’ hardware has advanced 
considerably in price. However, in many parts of the 
city houses are at a premium; rents are away up and 
sales are frequent. A number of builders have stated 
that they will proceed with the construction of various 
numbers of houses and these will be quick!y sold at a 
good profit. 


LATE SNOWS HOLD UP BUILDING ACTIV- 
ITIES. 


Louisville, Ky., March 5.—With heavy snows in this 
city as late as March 3, two inches or more being on the 
street on that date, outside work has been held back con 
siderably, and things have been generally quiet. How- 
ever, the general outlook is brisk, and all that is needed 
to start the spring building boom is a week or so of fair 
clear weather. A lot of work is under way, and a lot of 
new permits are to be taken out as soon as possible. 


TROY HAD GOOD YEAR. 


Troy, N. Y.. March 5.—<According to the annual report 
of William Haynes, superintendent of buildings, made 
public today, 1916 was a good building year for Troy 
The total invested on new buildings and alterations was 
$1,125,961, which was $124,243 more than in 1915 Fire 
damage of the year was $186,146.93. 


Traffic News 


Traffic Congestion—An Answer 














We have from time to time taken occasion to 
make observations with regard to traffic congestion, 
and railroad embargoes upon the movement of va- 
rious and certain classifications of freight. The 
situation has grown steadily worse and worse, so 
that it seems now to have about reached the limit, 
or something in that neighborhood. 

From one end of this country to the other a 
condition of freight congestion exists such as has 
never been known before. Starting with the big 
seaboard terminals, practically every one of the 
transhipment and transfer gateways of freight traf- 
fic are blocked with embargoes. Thousands upon 
thousands of loaded cars choke up the tracks in 
the yards, which for one reason or another cannot 
be moved. No relief is in sight, and every kind 
of industry is now holding back a long list of 
shipments. They are all hungry and thirsty for 
accommodation, and would add to the volume of 
chaos if ears were obtainable for loading. 

All of the railroads are moving all the tonnage 
that their motive power will draw without apparent 
effect upon the accumulation. It begins to look as 
if the production of the mills, mines, shops and 
farms of the country has so far outstripped the 
transportation facilities as to make the railroads 


once and for all inadequate to serve our transpor 
tation functions effectively. 

There is no use here and now to criticise the 
apparent unpreparedness of the railroads. It makes 
little or no difference whose fault it may be 
either in the management of the roads themselves, 
or the failure of government to cope with such a 
problem. We have a physical condition, that will 
not be noticeably improved in a practical way for 
several months—probably not for another year. It 
is sure to affect the operations of every man in 
the building material business, in the spot where 
his profits come from. 

There will be a great many disappointments in 
the matter of deliveries. It is one thing to give 
your order, but quite another operation to get the 
goods. Cancellations will occur without notice be- 
cause the shipper cannot get the cars for loading. 

The latest traffic ruling that has been made neces- 
sary, is an order prohibiting the loading of cars 
for movement in any other direction than toward 
its own line. The other half of this ruling is that 
so soon as a car reaches its home line it can only 
be loaded out for another point on the same line, 
with swapping and exchange details at the trans 
fer points, which work with more or less friction 
against the network of embargo rulings there en- 
countered. 

In practice it works about like this. Suppose a 
cement mill, a plaster mill or a lime hydrating 
mill, or any other description of big shipper should 
receive a cut of ten cars on the loading track. The 
direction in which those cars can move is deter- 
mined by the ownership of each car—toward its 
home line. No matter how much the shipper may 
desire to accommodate his customer, or how fierce 
the pressure may be for the material as seen by 
the dealer whose failure to deliver is holding up 
building operations that simply can’t wait with- 
out loss, both are helpless in the presence of this 
car ruling. 

At the present time there is a big movement of 
cars owned by western roads in that direction. 
Many of them are empty, being returned under the 
ruling to their home lines after unloading at the 
Atlantic seaboard terminals. For that reason there 
are plenty of cars for westbound freight right now. 
Shortly they may be going back again loaded. It 
goes in waves, first in one direction and then in 
another, but no one can tell a day in advance what 
to expect. For days and even weeks at a time 
it is impossible to get cars for shipments in a direc- 
tion that is contrary to the prevailing wave of 
movement. There is no way to regulate this or to 
overeome it. 

Every man who orders material has simply got 
to take his chances as to the time of its arrival. 
Generally speaking it will be better to allow three 
times as long as has been customary. If you should 
happen to get a car or two more promptly, don’t 
let the incident swell your head. You are simply 
lucky, and all the more certain to get a real bump 
soon, 

Since the only way that a dealer can make any 
money is to be prepared to make deliveries prompt- 
ly, there is just one way to handle this kind of a 
situation. Make the most careful survey possible 
of your certain requirements and order plenty of 
material to take care of it all as early as possible. 
Use every cubic foot of your warehouse space if you 
ean get the goods now, or as soon as you can. If 
your storage space is limited, provide more, for all 
the advantages of rising markets are with us. 





An illustration of the unnatural freight condi 
tions lies in the instance of a carload of fire brick 
arriving at the yards of the City Fuel Co., Mani- 
towoe, Wis., Feb. 28. The car had been in transit 
since Jan. 2. 


At the annual business meeting of the Massa 
chusetts Retail Lumber Dealers’ Association in 
Worcester, Mass., Feb. 20, a talk was given by W. 
H. J. Boetcher, of Pittsburgh, Pa., on ‘‘Co-opera 
tion of Employees.’’ A committee was named to 
revise the by-laws. These are the officers elected: 
President, William A. Fuller, of Clinton; secretary, 
Donald Tulloch, of Worcester; directors, William 
F. Butler, Pittsfield; F. K. Southworth, Ware; W. H, 
Sawyer, Jr., Worcester; H. J. Wells, Scituate, 
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CONCRETE REPLACING IRON BRIDGES. 


Simplicity and beauty of design in the new con 
crete bridge structures with which Kansas City, Mo., 
is replacing its ‘‘tin bridges’’ in an effort to bet 
ter the traffic and park facilities, is the outstanding 
feature of the more ‘substantial structures. When 
concrete as a bridge constructing material was in 
its infancy, the city began to use the new material, 
replacing the ungainly iron bridges with it. The 
old bridges have been something of an eyesore for 
some time and of late years approximately thirty of 
these structures have been razed and replaced with 
the more beautiful and artistic concrete bridges. 

The city considers that bridge construction of 
concrete not only offers the city-ap advantage in 
bridge construction in regard to beauty, but that it 
also offers the city an opportunity of effecting a 
saving of expense. The old iron structures were 
continually being reconstructed, repaired and re 
built and were closed to traffic a large portion of 
the time during their life. Since the city began re- 
placing the old with new it has never been nec- 
essary to close a concrete bridge for repairs, nor 
has the city ever been forced to condemn such a 
structure to traffic, thus a very large item, that of 
the cost of repairs and reconstruction has been 
practically eliminated, and the city is building its 
bridges exclusively of concrete. 

The city recently awarded a contract for the 
construction of a new concrete bridge over the Blue 
River at Seventy-first street in Swope Park, to the 
Horton Concrete Construction Co. of Kansas City. 
Swope Park is one of the largest public institutions 
of its kind in the United States and embraces a 
goodly number of miles of Kansas: City’s world- 
famed boulevard system. The Seventy-first street 
boulevard which runs through Swope Park is used 
by thousands of motorists every week as well as 
other traffic and the old iron and wood bridge which 
has spanned the river at that point has long been 
unartistic, inadequate and often closed to traffic. 

By replacing the old bridge with the new concrete 
structure of artistic design, the city has practically 
replaced the last of its tin structures. This new 
bridge, on completion, will mark the passing of an 
old period in bridge designing and construction here. 
Excavation for the piers has been started on the 
new $145,000 concrete structure. The contract al 
lows nine months for the completion of the new 
bridge and with an average break in the weather 
the bridge should be open by September. The new 
bridge will be seven hundred feet long, with a 
forty-foot roadway and an eight-foot walk on each 
side. This is one way that the city has been stead 
ily improving its boulevard system. 

Latest example of the progress of fireproof con- 
struction in work that formerly was held exclusively 
by wood is seen in the placing of orders for concrete 
stock buildings in the Cleveland Stock Yards. For 
decades practically all buildings in this plant have 
wood. The Cleveland Provision Co. has 
ordered the construction of a three-story building, 


been of 


for which the cement, sand and stone was supplied 
by the Cleveland Builders’ Supply Co. The work is 
being done by the West Lake Construction Co. under 
the supervision of F. G. Pegelow and O. C. Foster. 


SOUTHWESTERN SHOW A BIG SUCCESS. 
Four or five years ago Kansas City tried putting 

It is not necessary to recite the 
Suffice it simply to say that the 
failure. 


on a concrete show. 
harrowing details. 
show was a huge 
1917 which was held Feb. 19 to 24, 
bold relief when contrasted with the 
There is no doubt whatsoever that 


The show of 
stands out in 
1912. 


the first annual convention and show of the South 


fiaseo of 


western Concrete Association was successful. 

The sessions of the convention were held each morn 
ing at the Coates House and a large attendance lis- 
tened to the papers presented by the leading authori- 
ties of the country. The entire Southwest was rep 
resented in the registration. Many from 
Texas, Oklahoma and Arkansas spent two or three days 


members 


in Kansas City, and of course Missouri and Kansas 
The show was held at Con 
vention Hall during the afternoons and evenings, and 
nearly 20,000’ of floor space was oecupied by seventy 
five manufacturers and two large joint exhibits. The 
decorations were very elaborate, the president of the 
company which did the work, making the public state- 
ment that they had not been surpassed in Kansas City, 
not even last fall at. the convention of the National 
Bankers’ Association. The attendance at the show 
was particularly pleasing.- 


were well represented. 


The advertising campaign 
had been so planned and the co-operation of the local 
press was sufliciently enthusiastic to draw over 20,000 
This is no small attendance, considering 
the technical nature of the show and the fact that it 
was a newcomer in thelist of attractions competing 
The joint exhibit of the 
Portland cement manufacturers and that of the Kan 
sas City Chapter of the American Institute of Archi- 
tects were particularly popular in their appeal. Dur 
ing the week the high school pupils of the two Kansas 


admissions, 


for Kansas City popularity. 


Cities were invited to be present, and they responded 
heartily. 

Financially the show was a success from the stand 
point of the association. From the standpoint of the 
exhibitors it can be stated that the buying was good, 
proving that Kansas City is a strong strategic point 
for capturing the trade of the Southwes. 
hibitor, with the exception of two, signed applications 
1918 show. 


Every ex 


for space at a The two exceptions were 
the Portland and the National 
Association of Mixer Manufacturers, neither of which 
had authorized 
could econtraet for the space. 


Cement Association 


representatives in attendance who 
Officers for the coming year are as follows: 
President, Garnett B. Appo, Kansas City, Mo 
Vice-president, C. B. MeVay, Independence, Kan. 
Seeond Vice president, Mr. Hogan, Kansas City, Mo. 
Secretary, Howard H. Peters, Kansas City, Mo. 
Treasurer, Charles A. Stevenson, Kansas City, Mo. 
The following gentlemen were elected to serve on 
the executive board for the term of ong year and to 
represent the local district indicated: 
District No. 1, E. C. L. Brown, Kansas City, Mo. 
District No. 2, John T. Meek, Chillicothe, Mo. 
District No. 3, William A. Hulburt, La Plata, Mo. 
District No. 4, 8. A. Fones, Joplin, Mo. 
The serve on the executive 
committee for the term of two vears and to repre 


following selected to 
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CONCRETE BRIDGE OVER THE BLUE RIVER IN SWOPE PARK AT KANSAS CITY. 


rent the following districts: 
District No. 5, J. J. Underwood, Springfield, Mo. 
District No. 6, C. A. Homer, St. Louis, Mo. 
District No. 7, F. M. Spencer, Topeka, Kan. 
District No. 8, E. D. Reed, Clay Center, Kan. 
The following were elected for a term of three 
years and to represent the following districts: 
District No. 9, J. N. Parhan, Dodge City, Kan. 
District No, 10, W, A. Browning, Dallas, Tex. 
District No. 11, A. H. Mott, Tulsa, Okla. 
District No. 12, C. H. Faubel, Little Rock, Ark. 





CONCRETE NEWS OF THE FAR WEST. 


The Worswick Construction Co. is putting in con- 
crete pavement and sidewalks in fifty blocks in 
Vallejo Annex, a subdivision of the city of Vallejo, 
Calif, 

Work has commenced on the new Sacramento, 
Cal., county highway, which will run the full length 
of the county from Elvirta to Sacramento and from 
Sacramento, following the river to Rio Vista. Bonds 
were voted for more than a million dollars and it 
is proposed to put in 124 miles of conerete roadway. 

R. M. Morton, county highway engineer, has charge 
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DETAIL OF ONE OF THE SPANS OF THE NEW 
KANSAS CITY BRIDGER. 


of the work, which is being let in five and ten-mile 
contracts. 

J. D. Hannah has secured the contract for the 
construction of the all-conerete Ever Ready plant 
to be built at Eighth and Brannen streets, San Fran- 
cisco, Calif. There will be 8,000 cubic yards of 
concrete in the structure. Ground is being broken 
and work will start at once. 

Work has started on the new concrete pier at 
the foot of Jackson street, San Francisco, Calif., 
known as Pier No. 3, which will be constructed by 
the State Harbor Commission at a cost of $248,000. 
Between 4,000 and 5,000 cubic yards of concrete 
will be used. The contract has been let to J. D. 
Hannah. 

Plans are being drawn for a reinforced concrete 
cold storage plant to be constructed by the Moran 
Packing Co. on land adjoining the Western Meat 
Co.’s plant in South San Francisco. The building 
will contain four stories. 

The Great Western Power Co. is building a con- 
crete sub-station at Crockett, Calif. 

The Sperry Flour Co. has let the contract for the 
new seven-story re-inforeed concrete flour mill to 
Dinwiddie Construction Co. and work is now in 
progress. The mill is being built at South Vallejo, 
Calif., and will consume 10,000 eubie yards of roek 
or gravel and 5,000 eubie yards of sand. 


NEW CONCRETE INCORPORATIONS. 





The Valley Concrete Pipe Co., Los Angeles, Cal.; 
capital, $50,000; incorporators, F. J. Dettenthaler, 
G. L, Williamson, and F. N. Arnoldy. 

Lyon Conerete Products Co., Evanston, Ill.; capi- 
tal stock increased from $5,000 to $25,000. 

The Oakdale Concrete Pipe Co., San Francisco, Cal.; 
incorporators, Burton Smith and J. H. Craig. Mr. 
Craig will have the management of the company 
which will install a plant equipped to engage in all 
sorts of concrete work, including the building of con- 
crete sidewalks and buildings. 





The Manchester Lumber Co., of Hudson Falls, 
N. Y., has elected officers as follows: President, 
Addison B. Colvin; vice president, treasurer and 
general manager, Joseph Goodfellow; secretary, 
James MecPhillips; superintendent, John C. Harring- 
ton, 
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Practical Engineering Experience | 
that means ECONOMY in the production of 
Stone, Cement, Sand and Gravel — 






“S-A” Engineers have developed 
many highly successful features in 
economical conveying, as a result of 
their long and varied experience in the 
conveying field. We design and man- 
ufacture conveying machinery for rock 
crushing plants, cement plants, gravel 
washing plants, storage systems, etc. 


we 






This stone company 
saved nearly $15,000 a 
year through the in- 
stallation of “S-A” 
Equipment. 


The various mechanical units of 
“S-A” Conveying and Screening 
Plants are designed and manufactured 
to meet the most extreme demands. 


The Unit Carrier allows “S-A” Belt 
Conveyors to run for years with no 
attention for lubrication or adjust- 
ment. The ball bearings save the belt, 
save power, and above all, save oper- 
ating attention. Unit Carrier 


Patent pendin 

“S-A” Friction Hoists are built for ae 

use in gravel and stone crushing 

plants, clay plants, etc., for hoisting 

loaded cars up the incline from any 

part of the quarry. Perfect control is 
secured by the friction brake. 


“S-A” Apron Feeders deliver a 
uniform load from a bin or hopper to 
the conveyor and thus secure highest 
conveying efficiency. 


“‘S-A” Gilbert Screens are used in 
practically all of the successful gravel 
washing plants in operation today. 
They insure large capacity, clean, sharp, sep- 
aration, low installation and operating cost 
and require minimum power. “S-A” Eng- 
ineers are at your service in the design of 
screening plants or conveying systems to 
meet your special requirements. 

Our Screen Catalog is the 


most 
complete book ever issued on screens 
and screening plants. Write today for 
your copy—gratis—if you are inter- 
ested. 


Stephens-Adamson Mfg. Co. tae 


New York Detroit Chicago Salt Lake City Pittsburgh 
Los Angeles Boston Huntington St. Louis Toronto 






Style 7-A Hoist 


The “S-A” Apron Feeder 












Gilbert Screen 


rhe most effective type of screen for 
washing gravel 
Large Capacity, Clean Separation, Low In- 
stallation Cost, Minimum Power Required 


This gravel washing plant has a capacity of 
3,000 yards per day. It was the fourth 
“S-A” plant erected by the purchasers. 





We design and manufacture conveying machinery for rock crushing 
plants, gravel washing plants, storage systems, etc. Also, transmis- 
sion and screening equipment, elevators, gates, feeders, car pullers. 
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Buildings for New England Fireproof Construction Co. 
G. Bertram Washburn, Architect 


Subtract from the vast sum of Edison’s achievements all but 
his splendid successes in the field of Portland cement, and— 


His fame would still live. 


Typical of the man Edison—typical of his thorough analysis 
of the future of Portland cement, he measured the future require- 
ments of a permanent building material and concentrated upon 
improved methods of manufacture for Portland cement. 


The now universally used long kiln, the accurate automatic 
weighing device, the giant rolls, his recent installation of the great 
tube mills—all are the result of his forethought and determina- 
tion to make cement better. 


It is years since Edison first advocated fine grinding of cement 
to insure the largest amount of the highly cementitious impalpable 
dust. His far-sighted wisdom is now officially recognized by 
the fixing of a higher standard of fineness by the American 
Society for Testing Materials. 

The Portland Cement Industry of the United States—of the 
World—owes much to Thomas A, Edison. 


To him there will always stand monuments in cement of his 
own making—great industrial projects with the permanence of 
the Druid’s monoliths or Egypt’s Sphinx. 

Edison Portland Cement is a product with every particle 
active, a cement with the fist-clenched binding power of a giant, 
a cement that is uniformly dependable, quick hardening— 
a cement that makes for rapid construction. 





The Edison Portland Cement Company is an integral part of 
the Edison Laboratories, whose dominating resources are all di- 
rected toward giving you products worthy of the name they bear— 


Chomas (.Etison 


EDISON PORTLAND CEMENT. CO 


Boston New York Philadelphia 
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Enhances property value 








Big Sales and Profits for You 





F all the products handled by building material dealers, probably none offers 
such large possibilities for sales and profits as metal lath. This product 
has enormous sales at present, yet the surface has only been “scratched.” 


If you are not handling metal lath, it will be decidedly to your advantage 
to get full particulars about 


BERGER’S EXPANDED 
METAL LATH 


mits immediate decorating. It eliminates re- 
pairs and enhances property value. 


The diamond-shaped meshes allow a per- 
fect “key,” completely imbedding the lath 
in the plaster, giving great strength. The 
large sheets (8 ft. long and 18 and 24 inches 
wide) make application easy and speedy. 


Every man building is a prospective 
buyer—the field is unlimited—and a little 
effort on your part will enable you to sell 
metal lath for a great many of the buildings 
(of all kinds) erected in your territory. It 
is equally well adapted to walls and ceilings 
and outside stucco construction. 


Berger’s Metal Lath reinforces the plaster 
over the entire surface—impossible for it 
to crack or fall down. It does not absorb 


Berger’s Corner Beads. Insure a smooth corner, 
to which the plaster properly adheres. Prevent 
plaster from cracking or chipping at the corners. 





moisture, hence cannot swell, warp or stain 


the plaster. It is fire-resisting, sanitary, Berger’s Base Screed. Permanently applied, 


s 








) Beseens Mans Lar wal fford d for the plaster ab d 
I ecffles one , affords a secure ground for the plaster above an 
— sound proof, and prevents rats and mice the cement base below, protecting both at all Fs f 
from making holes thru the walls. It per- times, It makes a permanent job and saves time. y l 
¢ l 
6 F 
Helping Our Dealers Sell f &i 
Realizing the fact that the consumer, in many cases, is not familiar with the 7 RO | 
decided advantages of metal lath, we have prepared an interesting non-technical v4 4 y 
5 booklet, along educational lines, for our dealers to send their prospects. This 7 ~ ae | 
booklet will soon be off the press and will pave the way for many sales for our 4 Ps Aad 
dealers. 4 o> 
We'd like to send you one of these booklets as well as a booklet covering the 7 > a ~ : 
technical side of metal lath. Also give you full particulars regarding our dealer fia Sa” | 
proposition. 7 @) oe | 
° .O” 47 , 
Mail the Coupon Now fe gt y 
» ° rns e 
3 
- a AY sis | 
The Berger Manufacturing Co. P ea or 
° % ro. 2 
Canton, Ohio a * a nf 
. S “ » p 
Branches: Boston New York Philadelphia Chicago 7 GPP Ps 
St. Louis Minneapolis San Francisco Los Angeles 4 R &— A 4" | 
Export Dept., Berger Bldg., New York City, U. S. A. 7 9° .* Pod 
7 SF S Pa: | 
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SELL THE COMPLETE LINE OF BEST PRODUCTS 


known for the service back of them; their quality and completeness. The demand created by exten- 
sive and consistent advertising warrants their ready sale. Our exceptionally large stocks enable us to 
furnish all materials promptly and eliminate dissatisfaction encountered when deliveries are uncertain. 


HY-RIB and RIB LATH ©” “ining =°me" 










HY-Rib in four depths frem 3/8” to 11/2” each in various gauges. Steel Corner Beads for protection of plastered corners in four types. 
Rib Lath, the most economical lath in three types and various Inserts for use in concrete slabs, beams or columns, for attaching 
gauges. fixtures, etc.; are furnished in three types. 
Diamond Lath, in two types and various gauges. Metal Base Screeds for use between cement base and 


Kahn Pressed Steel Studs include channels from 3/4” 
to 2” in size, studs with prongs from 2” to 12”, and * . 
hollow studs in various sizes. Write for catalogs, suggestions and quotations. 


YOUNGSTOWN, OHIO 
Department H 26 


plaster are supplied in three types. 





Trussed Concrete Steel Company 
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Hy-Rib in four depths—1%”, 15/16”, 138/16” and %”. 
Readed Plate Rib Lath permits two coat work instead of three. Detroit Diamond Lath in four gauges. 























BRICK—The Old Way of Handling Them is a Nuisance 


In tossing brick out of a car many are broken. A wheelbarrow doesn’t carry enough bricks to warrant the 
time it takes to load, wheel it out and dump it. 


Use a CLEVELAND BRICK CLAMP 


It is the Newest and Quickest Way 


Furthermore, in unloading brick it actually saves ONE-THIRD of the time over the 
old methods. This clamp is adjustable and will carry from FOUR to TWELVE bricks. 
There’s no fuss or bother. Simply place the clamp down on the bricks and lift the handle. 


1 | The price? It is so inexpensive ANYONE can afford it. Just send 
your name on a postal and we’ll send a neat catalog and price list. 


CRANE COMPANY, 10225 Meech Avenue, Cleveland, Ohio 











THE P. D. 

















TO THE DEALERS: 


When your customers tell you they want strictly high grade 
PARTITION and BAKUP Hollow ‘Tile, just remember that THE 
METROPOLITAN PAVING BRICK COMPANY of CANTON, OHIO, 
make tile with the latest factory machinery and use the right kind of 
“OHIO” fire clay, and brand their tile “MINERVA, OHIO.” 

Write for booklet and prices so as to get complete information of 
the kind you want. 


The Metropolitan Paving Brick Co., Canton, Ohio 
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CEMENT AS A DECORATIVE MATERIAL. 

Best’ example of use of cement in fireproof con 
struction where decorative and artistie effect is 
essential, is seen in the use of Caen stone cement 
for the entire interior finishing of the new Mount 
Sinai hospital, Cleveland, Ohio, according to lead 
ing architects there. 

Of chief significance to those who have inspected 
this building is the economy of construction in the 
interior through the use of this material. The 
original Caen stone comes from France, and its 
cost is well known. All the serviceable qualities of 
the original stone have been met in the cement used 
in its stead, with the equal advantage that color 
texture and richness of effect have been realized. 
The economical feature is that all materials that 
go to make up this material are domestic products. 

All the Caen stone cement in Mount Sinai hospital 
was supplied by the Cleveland Builders’ Supply 
Co., and special care in the selection of the mate 
rials was exercised by M. B. Jewett, who has exclu 
sive charge of the distribution of the product. 
George B. Post and Sons were the architects and 
the Reaugh Construction Co. were the builders, both 
being Cleveland firms. 

As a direct result of the showing made by the 
material in this building, a general distribu- 
tion of the cement throughout the country has 
started, shipments being made by Mr. Jewett to 
Los Angeles, New Orleans, Chicago, Trenton, N. J., 
and other points distant from Cleveland. Banks, 
clubs, hotels and churches will be the principal users 
of the cement. A women’s dormitory at a college 
in Montgomery, Ala., will also be constructed of 
the material. Because of the adaptibility and 
economy of the material, its use has increased 100 
per cent in the last year, according to Mr. Jewett. 
Caen stone cement has been made by the Cleveland 
Builders’ Supply Co. now for three years, and it 
has been improved in that period until it is so 
nearly perfect, architects write, that it cannot be 
detected from the original Caen stone by the lay 
man. The specifications now submitted to build 
ers are the result of much research work in the last 
three years. 

Some of the recent big jobs where it has been 
used, in addition to that at Mount Sinai hospital 
are the new Mall theatre in Cleveland and several 
costly residences in that city; the residence of 


George B. Mevers, Ashland, Ohio; the Shawnee ho 
tel, Springfield, Ohio; First and Fourth National 
bank, Dayton, Ohio. 

For the benefit of readers of Rock Products and 
Building Materials, the specifications on this ma 
terial have been given to this paper exclusively 
by Mr. Jewett. They are: 

PREPARING BROWN COAT 

Seratch brown coat well Let stand until thoroughly 
dry. Before applying Caen stone coat, soak brown coat 
thoroughly with clean water, using hose 

APPLYING CAEN STONE COAT 

Caen stone to be Excelsior Caen stone cement (slow 
set) manufactured by the Cleveland Builders’ Supply Co 
Apply Caen stone coat at least 4” thick. preferably 
%”. Straighten Caen stone in with straight edge, then 
tighten in with float. Let stand until fit to float with 
water. Float until chip cracks stop appearing, using a 
felt float. This usually requires about three floatings of 
about one hour apart Use plenty of clean water when 
floating. 

MARKING 

Let Caen stone stand about two days, then cut joints 
with saw blades; joints must be cut straight and true 
and uniform in width and depth. 

FILLING JOINTS. 

Wet joints just before filling in, using a small camel's 
hair painter’s brush, and being careful not to let water 
run out over surface of Caen stone. Fill joints in with 
test Brothers’ Keene’s cement. Do not scrape off Keene's 
cement that gets on the edges of joints at the time of 
filling same, as this will come off during sand papering. 

RUBBING DOWN. 

Let Caen stone stand after joints are filled until thor 
oughly dry, rub down with sandpaper. Use No. 3 sand 
paper for rubbing the plain surfaces, and No, 2 for rub 
bing the finished joints. 


BUFFALO CEMENT MARKET. 


Buffalo, N. Y., March 4.—Cement is selling in 
Buffalo at $2.50 a barrel to the contracting trade. 
Now that this city is ridding itself of its burden 
of ice and snow, building operations in which great 
quantities of cement will be used will begin shortly. 
The Buffalo manufacturing firms have all made 
money in the past twelve months and several 
naturally will spend part of their profits in expand 
ing their plants. 
local cement men see chances for good business. 


In these probable improvements, 


Like music to the ear is the word received by lo 
cal cement dealers that Senator Wicks has intro 
duced at Albany a bill providing for a referendum 
next fall on a $25,000,000 bond issue for elimination 


of dangerous grade crossings throughout the state. 
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EXAMPLE OF CAEN STONE CEMENT AS USED IN MOUNT SINAI HOSPITAL, CLEVELAND, OHIO 


Buffalo and other motorists are back of the meas 
ure. Thev also are ging t irly construction 
of a fifteen-mile highwav from Bergen, N. Y., to 
Batavia, N. Y. These improvements, if put through, 
will mean an increased demand for cement 

\ bill fixing $1,980,000 as the amount to be ap 
propriated for repair and improvement f town 
highways throughout the state has been introduced 


at Albany by Assemblyman Machold. 
DEWEY SALESMEN CONVENE. 


The annual convention of the sales representa 
tives and executives of the Dewey Portland Ce 
ment Co. was recently held in Kansas City. This 
convention in the past has been an annual feature 
in the life of Dewey, Okla., whete the plant is lo 
eated, but was this vear brought up to Kansas City 
at the general offices of the company. 

Business and crop conditions of the Central West 
were given special thought, and prospects for the 
vear were discussed thoroughly. The sales force ex 
Oil in Oklahoma and 
Kansas, and the metal production in southwestern 


pects an unusually good year. 


Missouri and northeastern Oklahoma are bringing 
high prices. The cotton situation in Arkansas and 
Louisiana is better than since the war began. Crop 
conditions in Oklahoma, Missouri, Kansas and Ne 
braska are good enough to justify predictions for an 
exceedingly big year. 

I. L. Williamson, vice-president and sales manager 
of the company, was in charge of the sessions which 
lasted during the full week. 


CAR SHORTAGE HITS CLEVELAND MARKET. 


Cleveland, Ohio, Mareh 6.—Continued ear short 
age in all lines of industrv has at last affected the 
cement trade in Cleveland territory. There is prae 
tically no relief from this condition. The new de 
murrage law has not helped matters any, and pres 
ent indications are that it won’t as the charges gen- 
erally are lower than those for storage in warehouse. 
Owing to the drop in the cotton market in Febru 
arv, cloth sacks are a trifle lower in price here, but 
this is offset by the continued high cost of paper con 
tainers. Because of the terribly high price of coal 
many plants are entirely shut down and others in 
the district are operating only in part. Because of 
belated deliveries and possible cement shortage, 
dealers are holding on to all the stocks they can 
get. Prices have not been altered here in the fort 


night. 


CEMENT MAKERS TO MEET IN FRISCO. 

The spring convention of the Portland Cement 
Association will be held at the Palace hotel, San 
Francisco, April 16-18, inelusive. This will be the 
first time in the historv of the association that any 
of its meetings have been held west of Chicago. 
A special train has been arranged for the going trip 
from Chicago to San Francisco via the Northwest 
ern, Union Pacific and Southern Pacifie route. This 


train will leave Chicago at 8 p. m., central time, 


Friday, April 13, and arrive at San Francisco at 9 
a. m., Monday, April 16 At the econelusion of the 
committee and business sessions of the association 
it is planned that members attending will go in 
a body to Del Monte, Cal., and spend April 19 and 


20 there in an outing 





New York, March 6 
what has looked like a ] sening of 


Uncle Sam preparing, for 
s dogs of war, 
has been a factor in the cement market. The war 
department placing an inquiry for bids to be opened 
March 12 for 30,000 barrels of Portland cement for 
gun and mortar pits at Sandy Hook is only one item 
that has stimulated interest and had its influenee in 


the tightening of the demand and firming prices. 
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LIKA DA LIME FROM MY EETALY. 


By E. C. Roberts. 
Wena I was een da ol’ countree 
Youa knowa da place—E Etaly, 
We usea dees loomps—youa call him Lime— 
Anda soak heema een wat’ one helwa time 
Runa heem through screen anda put heem away 
Downd eena da cell’ anda let heem stay 
Tena—twent—-thirt’ year ora maybea more, 
Sucha nicea stuff youa never seena before. 


Da old’a she ess—da bett’a she get 

Anda dats a no lie—noa bull—you bet- 

W’y she getta soa hard, w’en shes ona da wall 
Ket takea eart’ quake toa makea heem fall; 

Anda she worka so smooth and cooma out soa w’ite 
Da Artist make pictures out heem—dats aright! 
Anda all da Cathed’—da church and a da home, 
Kes plast’ weet dees lime froma cell’ toa dome. 


But een deesa place no gotta da time 

To worka soa hard to slakea da lime, 

So da Boss a he buy a dees powder een sacks, 

She’s call’ High Gradea Lime—surea dats a facts. 

Wea soak hee min wat’—joosts onea night 

Anda men alla say shea worka out a sight. 

She no pit—she no pop—an’ she beena so strong 

She justa like steel—she nevaire go wrong. 

L’ Tige’ been her name—shesa made een White 
Rock, 

An’ good Build’ Supply House got hera een da 
stock 

You bet I’m fora heem—sheea one grand lime 

She works so nice savea lots a da time. 

My Boss say she’s cheap—no cause a da troub’ 

Da plast’ dat no like—hees onea beeg dub, 

So whena I build—L’ Tige’ Limea fora me 

She joost likea da lime from my E Etaly. 

—Tiger Tales. 


Record Production of Lime in 1916. 


An estimate of lime produced and sold in 1916 
in the United States, including Porto Rico and Ha 
waii, just made by G. F. Loughlin, of the United 
States Geological Survey, Department of the Inte 
rior, indicates a total marketed production of 4,150, 
000 short tons, a gain of nearly 15 per cent over 
the total for 1915, which was 3,622,810 short tons. 
This is the first year in which the production of 
lime in this country has equaled or exceeded 4,000, 
000 tons. 

Of the 43 States in which lime was produced and 
sold, 31 reported increase. The remaining States 
represented less than 6 per cent of the total quan 
tity produced. The only States with output of more 
than 50,000 tons that showed decrease in 1916 were 
Michigan, which produced 80,000 tons (a decrease 
of 1 per cent), and Illinois, which produced 74,000 
tons (a decrease of 16 per cent). Washington, 
which produced 25,000 tons, showed a decrease of 
S per cent. 

Hydrated lime in 1916 showed an even more strik 
ing increase than total lime, the marketed produce 
tion amounting to 710,000 tons, a gain of more than 
13 per cent, All States in which the production 
amounted to 5,000 tons or more showed increase 
These States included Michigan, Illinois and Wash 
ington, in which the total production of lime de 
creased. 

Prices of lime were generally higher in 1916 than 
in 1915, though in some places the increase was not 
great until the close of the year. Companies giv 


ing more specific information reported an increase in 
price of 8 to 20 per cent, or 25 to 60 cents a ton, 
over the average prices in their respective States in 
1915. Business conditions were reported to be im 
proved by a majority of companies and were called 
abnormally good by a few; but in some States the 





increased demand for lime was largely offset by in 
creased cost of production and by shortage of labor, 
fuel and ears. 


NEW COMPANY IN EMPIRE STATE. 


The Le Roy Lime and Crushed Stone Corporation 
has been incorporated under the laws of New York 
with a capital stock of $100,000. The principal of- 
fice will be located in Le Roy, N. Y. The directors 
for the first year are John Heimlech, Mrs. Margaret 
Heimlech and J. Leonard Heimlech. 

The company intends to increase its output of 
flux stone for blast furnace use, also to manufac 
ture commercial stone, including finely ground lime 
stone for asphalt work as well as the sale of ground 
lime for agricultural purposes. 

The incorporation of the company is the outcome 
of the steady and increased demand for the stone 
and lime products of the business, which was estab 
lished by John Heimlech east of Le Roy a number 
of years ago. The company recently purchased a 
tract of forty-two acres lying north of the Buffalo, 
Rochester and Pittsburgh railroad, including the 
former Keeney stone quarries, and is now building 
a plant there. The plant will be ready for opera 
tion May 1 and will employ fifty men. 

George Gruhl of Dundas, Ontario, who has been 
superintendent of the Canadian Stone Co.’s large 
plant, has taken charge of the new plant and is su 
pervising its construction. Frank J. O’Melia, who 
has been engaged in state highway construction 
work for several years, has accepted a position as 
sales manager of the company. 


LIME TAKES FIVE-CENT ADVANCE. 


Cleveland, Ohio, March 6.—Lime is one material 
that has failed to withstand the onslaughts of high 
cost of production, and new schedule of prices is 
in effect beginning this month. Lump lime is now 
ninety cents a barrel, instead of eighty-five cents, 
while the average increase on car shipments on 
other descriptions is seventy-five cents per ton. As 
in previous changes, the new figures are subject to 
change without notice. There has been no com 
plaint from consumers, however, they realizing the 
advance is compulsory on the part of producers. 


BUFFALO LIME PRICES ADVANCE. 


Buffalo, N. Y., March 4.—Lump lime has jumped 
to $13.20 a ton. Mason’s hydrate is now selling at 
$12.70 a ton and will be in heavy demand when 
warmer weather arrives about April 1. 

The principal plaster jobs under way are at the 
new Bank of Buffalo and at the General hospital. 


MASSACHUSETTS FIRM ADDS THIRD KILN. 


The New England Lime Co. has begun the instal 
lation of a third rotary kiln at its plant at Adams, 
Mass., which will make the daily output one-third 
more than it is at present and will necessitate the 
employment of more men. 

The New England Lime Co. is one of the three 
big plants which make the quarrying of limestone 
an important industry in the Hoosae valley. The 
others are the Farnum Co., of Cheshire, and the 
Hoosae Valley Co., at Adams. All three companies 
are located on the Hoosae river within ten miles 
of each other. The New England company was 
one of the first to start in business at Adams and 
it has been in operation for over fifty years. The 
huge hole in the mountain near the base of Mount 
Greylock, the highest point in Massachusetts, re 
sembles a great amphitheatre and gives ample evi- 
dence of the vast operations which have been car 
ried on for the past fifty years. 


AGRICULTURAL LIME IN DEMAND. 

Boston, Mass., Feb. 28.—The beginnings of a brisk 
spring trade in agricultural lime has been locally 
noted as a feature of the lime trade. The New Eng- 
land Lime Co., of Danbury, Conn., reports a lively 
demand among the tobacco growers of the Connecti- 
eut valley and other agriculturists in Massachusetts, 
Vermont and Rhode Island. A special campaign of 
information was made on the showings of agricul- 
tural experiment stations of the four states men- 
tioned, bringing home the fact that many farms in 
New England are practically worn out, due to care- 
less cultivation, soil deterioration and improper 
methods of farming. The Grangers Lime Co., of 
West Stockbridge, Mass., also conducted a campaign 
of education and reports much interest and an ac- 
cumulation of orders. Seeds are higher in price 
and the farmers realize they must have better yields 
the present season, perhaps, above all others. Chem- 
ical demand is leading in building lines and hydrate 
plants are putting big supplies in storage. 

The E. B. Bryant firm of this city reports a very 
satisfactory business the past year. The firm is 
now a Massachusetts corporation. 


EDWARD BRYANT ORGANIZES NEW FIRM. 


Way down East in Rockland, Maine, are the kilns 
and quarry of the E. B. Lime Co., which was incor- 
porated in December, 1916, under the laws of Massa- 
chusetts; capital $50,/0% The main office of this 
company will be located :» Boston in the new Fidelity 
Building now under construction. 

The president and manager of the E. B. Lime Co., 
Edward Bryant, has an enviable reputation in the 
New England field, where for the past thirty-five 
years he has been a manufacturer of lime and plas- 
tering hair, and manufacturers’ agent for lime, hair, 
cement, plaster, ete.- Mr, Bryant will personally super- 
vise the sales of his product, which will be known 
as the ‘‘Diamond Brand Lime,’’ a high calcium arti- 
ele which will be strictly wood burnt, making an ex- 
cellent lime for high grade plastering. 

B. 8. Gregory who acted as superintendent for Mr. 
Bryant at Rockport, Me., for some thirteen years, and 
who is familiar with every operation from blasting 
to calcining, will have complete charge of the kilns 
and quarry at Rockland. 

Mr. Bryant advises that the sales policy of his 
company will be based on the principle that the man- 
ufacturer should sell only to and co-operate with the 
dealer, protecting the local dealer on all quotations 
in his district. 

The firm is a member of the National Lime Manu- 
facturers’ Association. 

Mr. Bryant, who was originally president and 
treasurer of the company, has just resigned from 
his position as treasurer to devote his entire time 
to the selling and manufacturing end of the busi- 
ness. 

P. I. Hersey, Whitman, Mass., who until recently 
was treasurer of the Regal Shoe Co., has been elected 
treasurer. The acquisition of Mr. Hersey should 
strengthen to a marked degree the financial depart- 
ment of the lime company. 


LIME COMPANY ENLARGES PLANT. 


The Trempealeau Lime Products Co., Trempealeau, 
Wis., has filed an amendment to its articles of incor- 
poration inereasing the capital stock from $2,500 to 
$8,000. The concern will erect additional new build- 
ings on the Burlington road tracks, which will be 
connected with the quarry by an endless eable, costing 
$4,000 and operated by an electric motor. About 
$6,000 will be expended for the new equipment, which 
is required to take care of the business already con- 
tracted for. A. A. Gibbs is president of the concern. 
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Maximum Capacity and Other 
Thoughts. 


It is pretty generally believed by operators of the 
rock crushers that maximum output to reduce the 
overhead charges is more desirable than a steady 
selling price for the product. In other words the 
crusher man in all past time has been distinctively 
an operator and not particularly a business strate- 
gist. It will be found that nearly every crusher 
man is perfectly familiar with all of the differentials 
in the economies of operating a crusher when it is 
only running at half of its capacity as compared 
with the plant running full. It is undeniably true 
that as the output is increased up to the maximum 
of production, the overhead when divided by the 
larger number of tons of output makes it look like 
each ton is much cheaper than when the same over- 
head figures are divided by a smaller number of tons 
of output. This is indeed really true, but it does 
not constitute a very good excuse for giving this 
difference in the cost of production to the consumer 
under the false impression that he is going to be 
induced thereby to keep on ordering steadily to keep 
that crusher running at its maximum capacity 
throughout the season of operation. 

As a matter of fact, no consumer of the product 
of a rock crusher, no matter for what purpose it is 
to be used, will ever buy one more ton of material 
because he is able to buy it from five to ten cents 
per ton lower than he had anticipated paying. When 
his work is finished he would not be willing to pay 
half a cent per ton for crushed rock, and would not 
even allow it to be unloaded if it was delivered at 
the job free of charge. 

Consequently that differential of the lower cost 
of production per ton as figured in the maximum 
output should never be sacrificed by the crusher 
operator. It is very often his only chance to make 
a sure and certain profit on a season’s operations in 
the quarry with its attendant sales effort. 

The old practice of starting up operations in the 
spring, running half time or running full time with 
half the foree of men and machines to supply the 
raw material to the crusher, upon the supposition 
that the process amounts to swapping dollars for a 
little while to get a start, is not as popular as it used 
to be. It is becoming more and more recognized by 
the business men of this country, that every item 
produced and every operation carried forward must 
be based upon a definite and distinct basis of profit. 
The old-fashioned stuff consisting of running at a 
loss which can be absorbed later on when the de- 
mand gets fast and furious is not looked upon favor- 
ably, nor considered to be sound business practice, 
by the best financial authorities of the present age. 

There never has been anything like a recognized 
system of ethics in the quarry business. When a 
man attempts to mention such a thing to men who 
have hundreds of thousands of dollars invested in 
the business, and who have spent many years of 
their life’s effort in operating and delivering the 
tonnage that comes from the crushers, they in- 
variably declare that there is no such animal. At 
least no such species has ever been discovered in 
a recognizable way. That this is true and applies 
generally to the industry requires but very casual 
inspection of anyone who happens to take enough 
interest in the matter to question it. 

Yet it is quite certain that there are indeed very 
few occupations of man, if there is another one in- 
deed, which needs and should be under the control 
of such a rigid code of ethics as to have some kind 
of definite bearing upon losses that lay in wait for 
the unwary operator, both in the things that he does 
not do, as well as those that he does perform with 
great effort. 

During the last few weeks we have discussed with 
several crusher operators of experience the facts 


relating to the differentials of cost that can be 
secured by operating the crusher plant at its maxi- 
mum capacity as compared with all of the various 
gradations down to the place where the initial 
erusher is only running at half capacity. Everyone 
of them naturally has a very high respect for the 
profits that alone can be secured by maximum opera- 
tions, and every one of them was of the opinion 
that there was no limit to the volume of output in 
which greater production did not decrease the initial 
cost. 

It just happens that none of these men has ever 
operated what in these days would be ealled a very 
large plant, and consequently their opinions, based 
upon their experience was well founded with regard 
to the size of plants with which they had been fa- 
miliar. But it has been observed in some of the 
mammoth plants of the Chicago district and in 
several other places, that it is possible to increase 
the capacity of a rock-crushing plant up to such fig- 
ures as to make the maximum operation uneconom- 
ical. In other words it would seem that maximum 
operation of some of the very big units contradict 
and show results that are not parallel to the experi- 
ence derived from the operation of much smaller 
units. Probably it would be far more economical 
for the very big plants to have several units of 
smaller capacity, each of which when operating at 
the maximum capacity would give the highest profit, 
than to put all of the mammoth output into one big 
plant unit. 

There are a good many men with bright minds who 
are studying these variables in the profit equation 
of operating rock crushers, and it may be that we 
are soon to have some dependable information on 
the subject that will serve as a better guide to the 
certainty of making profits than anything we have 
ever had in the past. 

A free and cordial discussion of these and other 
matters relating to the actual economics of the busi- 
ness is cordially invited by the editors, who feel that 
among our readers there must be some men who 
have done some very valuable thinking along this 
line. It is of value, and should be passed around for 
the benefit of everybody in the business. 


OUTPUT OF BRITISH QUARRIES. 

Official statistics have recently been published 
showing the amounts and kinds of minerals pro- 
duced by quarries more than 20 feet deep in the 
United Kingdom during the year 1915. The total 
output was 37,711,612 tons, as compared with 44,- 
893,993 tons in 1914, thus showing a decrease of 
7,182,381 tons. The principal products for the 
two years were as follows: 












1914 1915 
Minerals— Tons Tons 
Limestone, other than chalk.. 11,84! 3€ 11,828,229 
Clays, other than china clay.. 9,306.2: 6,097 962 
Re BOGE vscccs cece we te 7,090,310 6,042,326 
SE «ceedécécosawedeees 5,323,410 5,876,297 
RIE PoPrer reer ree 4,290,677 
Sandstone, quartzite, etc..... 3,252,612 
Gravel and sand............ 2,481,541 
Cee GEE cbecedccccececas 835,480 
Se aaa seen se catenh aeades 256,605 
Ce ee, CON a de dee t ws 0eeon 72,369 99,665 
re 44,932 42,655 
REE ca cnecdasdne nee 59,752 37,112 


Nearly half of the total output in 1915, or 16,- 
644,278 tens, was from the Midland and Southern 
mining district, which leads in the production of 
ironstone, clays, chalk, etc. 

There were altogether 62,127 persons employed in 
the quarties of the United Kingdom in 1915, as com- 
pared with 78,908 for the preceding year, or a de- 
crease of 16,781. Of the number employed in 1915, 
24,220 were in the Midland and Southern district, 
and 13,711 in the district comprising Lancashire, 
North Wales, and Ireland. 

The number of deaths caused by accidents in 
quarries in the United Kingdom is small, having 
been only seventy-four in 1915 as compared with 





ninety-five during the preceding year. Of the 
deaths in 1915, sixty-two were inside the quarries, 
and twelve outside. Of the deatiis inside the quar- 
ries twenty-three were caused by falls of ground, 
sixteen by blasting, and twenty-three from miscel 
laneous causes. 

CLEVELAND DEPENDS ON STOCK IN STOR- 

AGE. 


Cleveland, Ohio, March 6.—Embargoes at prae- 
tically all quarry plants in this territory have made 
it almost impossible to make shipments of stone to 
Cleveland during the last two weeks. Cars which 
have been started have not arrived. Meanwhile 
production has been stored up against the spring 
drive of building operations and street openings 
and improvements. Lack of coal and the extremely 
high price is hampering production also. Labor, 
which has been a bugbear to the industry now is 
pretty well satisfied, it being evident to the workers 
with the plants partially or wholly tied up, they 
cannot afford to be so independent as in the past. 


ECHOES FROM THE QUARRY. 


Crushed rock and field stone to be used in the 
construction of Portage county highways next sum- 
mer is being hauled to the roads. Milladore & Car- 
son, Marshfield, Wis., are furnishing the field stone. 

A valuable horse owned by the Green Stone & 
Quarrying Co., at Sturgeon Bay, Wis., was seriously 
injured when a loaded wagon bumped into it after 
the animal had slipped and fallen to the ground. 
The ligaments of the leg were strained. 

The Racine Stone Co., Racine, Wis., was the only 
bidder on 25,000 yards of crushed stone to be pur- 
chased by the Board of Public Works of Racine, 
with a proposal to furnish the entire quantity at 
$1.50 per yard, f. o. b. cars. Because of the stringent 
specifications, other producers and dealers submitted 
no bids. 


FREIGHT EMBARGO CLOSES PLANTS. 





Martinsburg, W. Va., Feb. 28.—In order to facili- 
tate the forwarding of shipments of coal and food, 
the Baltimore & Ohio R. R. Co. has announced an 
embargo of limestone shipments from West Virginia 
quarries, and several of the big crusher plants have 
consequently been closed. 





A GOOD SIZED WESTERN ORDER. 


Ten thousand tons of stone will be required in the 
construction of the thirteen concrete piers of the 
Southern Pacific Railroad bridge across Coos Bay, 
near Marshfield, Washington. The contract has 
been let to McLane & McLain of Marshfield. 

SHUT DOWN FOR LACK OF CARS. 

Rose Point, Pa., Feb. 27.—Cars are not obtainable 
for quarry products here yet and only half time is 
given. Some of the men have left for other places 
of employment. 











A good road some eleven miles long is projected 
for the section roundabout Forrest City, Ark. 





George D. Marshall, government road expert, who 
made a survey of Wichita county, Texas, has sub- 
mitted a report recommending a road system of 
107 miles, which he estimates can be built at a cost 
of $705,000. Mr. Marshall recommends bituminous 
macadam as the most suitable road building mate- 
rial, estimating the cost per mile at $4,000 to $7,000. 





The Kaw Paving Co. of Topeka, Kan., will soon 
open a branch office in Fort Smith, Ark., in charge 
of 8. C. Hutcheson. 
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INDIANA GRAVEL MEN TO MEET. 


Members of the Indiana Sand & Gravel Pro 
ducers’ Association will convene on Thursday, 
March 15, at the Claypool hotel, Indianapolis, Ind. 
George V. Miller is president of the organization. 


BELIEVES IN CO-OPERATION. 


George V. Miller, Indianapolis, Ind., president of 
the Indiana Sand & Gravel Producers’ Association, 
in speaking of Rock PRopUCTS AND BUILDING MATE 
RIALS, says: ‘‘We assure you that the association 
appreciates very much the space, attention and good 
will that you are giving to the gravel business and 
at any time this office can be of service to you do 
not hesitate to call upon us.’’ 


IOWA GRAVEL MEN ORGANIZE. 

The Iowa Sand & Gravel Producers’ Association 
was organized during the week of Jan. 29-Feb. 
when the University of Iowa at Ames gave a few 
short courses including one on sand and gravel. 

The following officers were elected for the com 
ing year: F. C. Brown, Lake View, president; R. C. 
Fletcher, Des Moines, .vice-president; W. R. Web 
ster, Mason City, secretary, and Mr. Finch of 
Sabula, Ia., treasurer. 

Another meeting will be held on March 9 and 10 
to perfect the organization and adopt a constitution 
and by-laws. Every sand and gravel firm in Iowa 
has signified its intention to become a member of 
the association. There are twenty producing firms 
in attendance. 


NEW SAND AND GRAVEL INCORPORATIONS 
AND VENTURES. 


The Portsmouth Sand & Gravel Co., Portsmouth, 
Ohio; capital, $20,000; incorporators, Gilbert 8. Mon 
roe, Charles I. King and George W. Watkins and 
others of that city; to handle sand and gravel, 
which the company will get from the Ohio river. 
It is now building plants at Point Pleasant, Ohio, 
and Antiquity, Ohio 

J. V. Bickford Sand & Gravel Co., Inc., Hampton, 
Va.; capital, $25,000; incorporators, M. A. Finn, 
Petersburg, Va., and J. V. Bickford, Hampton, Va. 

Macksville Gravel Co., Terre Haute, Ind.; capi 
tal, $10,000; directors, Robert H. MeCubbins, Ed 
ward L. Shaneberger and Henry L. Ensminger. 

Massillon Washed Gravel Co., Massillon, Ohio; 
capital, $2,000; incorporators, S. A. and J. H. 
Swanson. 

M. 8S. R. & H. Silica Co., Chicago, ll.; capital, 
$5,200; inecorporators, Edward C. Van Duzer, D. H. 
Stapp, Antonia Catena. 

The Acme Sand & Gravel Co. have moved their 
office in New Orleans from the Hibernia Bank build 
ing to 2821 Urquhart street. 

The Tioga Gravel Co. of Alexandria, has bought 
the Picksburg, Alexandria and Southern railroad, 
a road which connects the concern’s plant at Tioga 
with Alexandria, for a consideration said to have 
been approximately $150,000, and the new owners 
will operate the railway purchased. 

Richmond Gravel Co., Richmond, Ind., increased 
ts capital stock from $10,000 to $35,000. 


SAND AND GRAVEL SCREENINGS. 

The Brown River Sand & Supply Co., Indianapolis, 
Ind., has decided to disband. 

The Silica Sand Co., of Torpedo, Pa., has bought 
a new steam shovel and dryer and is arranging to 
start up its plant at full blast as early as possible. 

The Pratt Building Materials Co. has purchased a 
sand plant on the American river from E, B. & A. L. 
Stone. Clarence Pratt, president of the company, 





MEMBERS OF SAND AND GRAVEL PRODUCERS’ 








ASSOCIATION OF CINCINNATI, OHIO. H. DONNELLY 


CINCINNATI, PRESIDENT; W. R. PURCELL, LUDLOW, KY., SECRETARY. 


who has offices in San Franciseo, states that the 
capacity of the plant will be increased and modern 
facilities installed. 

Mr. Vance, of the sales department of the Kava 
naugh Sand Co., Memphis, Tenn., states that busi 
ness during January and February has been better 
than the corresponding period last year, though the 
bad weather his been terrific and has hurt some. The 
company is running several yards and receiving sand 
from the river via the Nonecannah station, south of 
Memphis, and distributing it from there to the 
yards. They find building prospects fair for the 
springtime, especially in stucco, bungalow and rein 
forced concrete construction lines. 

The Northern Gravel Co. has purchased the plant 
and other property of the Barton Sand & Gravel 
Co. at Barton, Wis., near West Bend. The plant is 
being remodeled. A large steam shovel, locomotive 
and additional trackage are being added to increase 
the capacity and efficiency of the plant. The new 
owners will begin operations about April 1, accord 
ing to present plans. The capacity of the plant will 
be forty cars per day of washed sand and gravel and 
forty to fifty cars of bank run material. The officers 
of the Northern company are J, C. Buckbee, presi 
dent, and A. T. Stewart, vice president and treasurer, 
with general offices in the First National Bank 
building, Chicago. The resident manager is R. L 
Downing. 

The Waupaca Sand & Gravel Co., of Waupaca, 
Wis., and the Moraine Sand & Gravel Co., of Glen 
beulah, Wis., has recently closed large contracts for 
material to be used in the construction of concrete 
roads out of stations on the Green Bay & Western 
Railroad lines. The Outgamie county road commis 
sion has closed a contract for approximately 20,000 
cubie yards of washed and screened granite torpedo 
sand and about 8,000 cubic yards of screened granite 
gravel with the Waupaca concern for delivery on the 
Green Bay & Western. Material for stations on the 
North-Western line has been purchased from the 
Moraine company. These purchases will enable the 
county to secure the rebates for shipping the ma 
terial over only one line. 

Sand concerns in the Pittsburgh, Pa., district have 
been resting on their oars the past few weeks, due 
to the extreme cold weather and lately to the fact 
that the wickets are down and the Ohio river is at 
the lowest stage for years at this season. They are 
likely to be badly handicapped for the next few 





weeks on aecount of the sixty-mile ice gorge up the 
Allegheny river, besides a large amount of ice in its 
tributaries. If this comes down with a rain there 
will be trouble a-plenty for the sand men. 

The Crystal Sand Co., at Moundsville, W. Va., 
has elected the following directors for this year: 
J. W. Garvin, 8S. W. Meals, W. K. Mason, J. W. 
Moorehead, Mentor Hetzer, Austin Robinson and 
W. S. Keyser. 

Capt. William B. Rodgers, of the Rodgers Sand 
Co., Pittsburgh, Pa., is still carrying on his very 
progressive fight on behalf of the river interests 
to get the Allegheny bridges put up. If a declara- 
tion of war is made by the United States this week 
it is very likely that Capt. Rodgers will win out. 

The Iron City Sand Co., Pittsburgh, Pa., lost a 
pump boat by fire last week. The company has been 
having very nice business during the winter, but 
is taking things easy now. 


LARGE CALIFORNIA PLANT IN OPERATION. 
The River Rock & Gravel Co., W. H. Ford, presi 
dent, which has offices in San Francisco, started 
operations at the plant in Tracy, Cal., on Jan. 1. 
The large plant, which is one of the most exten 
sive on the Pacific coast, has been under construe 
tion for thirteen months. All modern electric de 
vices have been installed. To secure power it was 
necessary to run an electric transmission line seven 
miles to the plant. A twenty-ton locomotive crane 
has been installed and two locomotive engines are 
in use for switching cars. A Bucyrus electric drag 
line excavator with a one and one-half-yard bucket 
and an electrically-operated two and one-half-yard 
Bucyrus shovel have been installed, making the 
equipment the most complete that can be obtained. 
The plant turns out all sizes of crushed rock and 
gravel and fine amd coarse washed sand. The plant 
also produces a natural cementing road gravel. 
George Clark is superintendent of the plant. 


SAND AND GRAVEL MARKET STRONG. 


New York, Feb. 28.—For this time of the year the 
sand and gravel market is holding strong with a sat 
isfactory demand and inquiries to demonstrate that 
increased activity will be noticeable as soon as 
weather conditions warrant a resumption of build- 
ing operations. 
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W. G. CASE HEADS ONTARIO GYPSUM CO. 


In our issue of Jan. 7 we advised of the incorpora- 
tion of the Ontario Gypsum Co., Ltd., Paris, Ont. 
However, the directors mentioned were only tempo- 
rarily elected for organization purposes, and the per- 
manent organization is as follows: 

Directors: R. E. Haire, O. R. Whitby, W. G. 
Case, C. E. Williams and J. R. Inksater. 

President, W. G. Case. 

Vice-president, O. R. Whitby. 

Secretary-treasurer and general manager, R. E. 
Haire. 

The Ontario Gypsum Co. is a consolidation of the 
Crown Gypsum Co. and the Alabastine Co., Paris, 
Ltd., and has taken over the plant of the former at 
Lythmore, and the mines and plant of the latter 
which are located at Caledonia, Ont., which are under 
the supervision of A. J. Parkhurst, general superin- 
tendent. The head office and sales department will 
be maintained at Paris, Ont. The new company will 
manufacture the various brands marketed by pre 
decessors, and with ample capital and excellent facili- 
ties are in position to supply materials in any quan- 
tity with the best of service. 

Because of the war, building operations in Canada 
have been greatly hampered, and the Ontario Gypsum 
Co. does not expect to equal the volume of business 
of the former companies for the three-year period 
preceding the war, for some time to come, although 
there has been considerable improvement in the past 
few months. 

As a matter of fact, it was due to the abnormal 
business conditions that: the advantage of combining 
the operations of the two companies became appar 
ent, enabling greater economy in operation and a 
much stronger organization. 


TEN DOLLAR BRICK FOR MANHATTAN. 

New York, March 6.—The long expected has hap- 
pened. Hudson River common brick wholesale along 
side dock Manhattan this week advanced to ten dol- 
lars after hovering between nine dollars and $7.95 
since Christmas. For retail process dealers profit and 
cartage must be added. Second hand common brick is 
quoted as high as five dollars for a load of 1,500. In 
December, 1914, this was the figure per thousand for 
Hudson River common. Raritan river common brick 
is purchaseable in car load lots f. 0. b. Sayreville at 
$10.50 per thousand. The Hudson and Raritan rivers 
are still choked with ice but reports indicate that the 
first spring thaw has set in in both districts with a 
consequent breaking up of ice in certain sections. In- 
dications are that the Raritan will be clear first, which 
may result in a flood of Raritan commons before 
long, although the Raritan manufacturers are still 
experiencing troubles over labor shortage. 

Brick is high but there is no guarantee that a fur- 
ther advance will not occur and that, too, before long, 
dealers state. Better weather conditions helped the 
brick market the past fortnight and there has been 
more activity than in some time. Sales are more 
numerous and inquiries quite plentiful. 

NASHVILLE BRICK MEN ANTICIPATE BIG 

YEAR. 

Nashville, Tenn., March 3.—Brick manufacturers in 
this section are spending the quiet season of the 
year in preparing for what is expected to be a big 
season, a heavy demand for local brick being antici- 
pated. Repairs are being made by the local concerns 
and plants put into order for a heavy run. 

W. C. Bush & Co. are now constructing a new large 
eontinuous kiln. This will be in addition to two 
other continuous kilns and eight down-draft kilns 
now in use. 

The Fulcher Brick Co. is installing pyrometers in 
its kiln, which will enable the foreman to keep the 
temperature regulated at all times, insuring a better 
quality of brick. The company is now furnishing 
brick on the new home of the Cumberland Telephone 
Co. and on the Warner School, which will replace one 
of the largest structures lost in the East Nashville 
fire. 

Nick Holt, formerly with the Lewis Brothers Co., 
is now salesman for the Nashville Brick & Tile Co. 

D. L. Strain is preparing to establish a brick plant 
at Erwin, Tenn., to make shale-brick. The plant will 
have an output of from 50,000 to 80,000 brick per 
day. W. F. Houck, of Bristol, will be in charge of 
the plant. 


NEW CLAY INCORPORATIONS AND VEN- 
TURES. 

Ohio State Brick and Stone Co., Columbus, $10,- 
000 to $400,000. 

The Des Moines Clay Co., Des Moines, Ia., will add 
the manufacture of a fireproof face brick to its 
business, spending $40,000 in additional equipment 
for that purpose. 

Captain A. M. Storer, for many years operator and 
owner of a large brick manufacturing plant at 
Louisville, Miss., has sold the plant to J. T. Earhart 
who will continue the operation of Storer’s plant. 
Mr. Earhart was manager for Captain Storer for 
several years. It is one of the best brick plants in 
the state of Mississippi. 

Union Furnace Brick Co.,; Chicago, Il.; capital, 
$10,000; ineorporators, J. P. 
son, J. B. Sehwerdlin. 

Banks-Mitchell Co., Chattanooga, Tenn.; capital, 


Kilmartin, E. C. Iver 


facturers’ convention in New York City that within 
five or six weeks the price of bricks will advance $1.50 
per thousand. Increased cost in coal is the principal 
reason for the proposed price raise, 


said. 


manufacturers 


MOTOR TRUCK SPEEDS UP DELIVERIES. 


The J. B. Speed Co., manufacturers of lime and 
cement in Louisville, Ky., and Southern Indiana, ré 
cently purchased a‘ five-ton Federal delivery truck 
for making deliveries for the Louisville warehouse 
and headquarters of the company. This big truck 
is equipped with side gangways and rear gate, so 
that it may be loaded or unloaded in narrow space, 
when lined up along side of a eurbing or doorway. 


The driver’s seat is entirely protected against the 


weather, and tarpaulins are used to cover loads of 
cement, lime, ete., in bad weather. The truck is 
proving highly satisfactory. The background of 
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FIVE TON FEDERAL TRUCK USED BY J. B. SPEED CO., LOUISVILLE, KY. NEW SPEED BUILDING IN BACK 
GROUND. 


$5,000; incorporators, L. A. Banks, Lon W. Mitchell, 
A. Shalliday and others. 

Burke Brick & Tile Co., Fort Smith, Ark.; capital, 
$75,000; incorporators, H. C. McKinney, W. H. 
Hardy, George 8. Miles, E. M. Rowe and J. W. Tal- 
ton. 


OPPORTUNITY KNOCKED—AND THE DOOR 
OPENED. 

This one firm was not out ‘‘ gadding over the back 
fence,’’ but was ‘‘on the job’’ and when, a few 
weeks ago, fire broke out in their plant it not only 
found them overstocked with orders but also found 
them prepared to make the most of opportunity. 
As a result we today received an announcement 
that the Gruendler Patent Crusher & Pulverizer 
Co. of St. Louis, Mo., are now established in their 
new quarters, larger and better equipped with the 
most modern type machinery, placing them in a 
position to give ‘‘ Real Service’’ and make the most 
prompt delivery of grinding machinery of all 
descriptions. 

Owing to the heavy business and great demands 
made on them by their trade this firm have been 
contemplating in the past few months enlarging 
their plant, but due to the rush of business they 
were compelled to run double time in their old 
plant rather than close down while necessary im- 
provements were being made. They now have 
under course of construction a warehouse and mod- 
ern office on the site of their old building, adjoin- 
ing their present manufacturing plant. 


COMMON BRICKS JOIN HANDS WITH H. C. L. 


Even brick are joining the procession of increased 
costs. The tip went from the national brick manu- 


building at Fourth and Guthrie street, which is built 
the picture consists of a portion of the new Speed 
of white terra cotta. 


BRICK FOLDER ADVERTISES MORTAR 
COLORS. 


A booklet, printed and cut so as to resemble a 
brick, with color-effect supreme, is the latest feature 
of the advertising department of Ricketson Mineral 
Paint Works, Milwaukee, Wis. Ricketson’s mortar 
colors are trade-marked ‘‘ Red Brick Brand.’’ Con- 
sequently, a brick color was used in printing the 
pamphlet. 3esides describing the materials and 
process employed in making mortar colors, the 
booklet illustrates structures such as school build- 
ings, hotels and commercial buildings, in which 
their products have been used. 

Edward Bogk is president of the firm and his 
brother, Frederick C. Bogk is secretary and treas- 
urer. 


‘OBITUARY. 


It is our sad duty to record the death on March 
2 of J. W. Steacy, of York, Pa., who was president 
and general manager of the Steacy-Schmitt Manu 
facturing Co., well and favorably known to a large 
number of our readers. For many years Mr. Steacy 
has been identified with the steel and iron manuf1ie- 
turing business, and the reliable Keystone lime kiln, 
which has always been one of the leading specialties, 
is known and used all over the world. 

William Edward Langenberg, president of the 
Langenberg Brick Manufacturing Co., Stevens 
Point, Wis., died Saturday morning, Feb. 25, at his 
home in Stevens Point. Death was the result of a 
general breakdown. He was sixty-six years old. 
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For Sand, Cravel, Stone, Etc. 
OU can entrust your requirements for sand, stone and gravel han- 
dling plants to our experienced engineers and be assured of a prac- 
tical, efficient plant. Whether you plan a complete new plant, or re- 
quire additional equipment, we shall give your conditions our best study. - 
Receiving Bin 
Screening System 
Balanced = 
Skip Hoist 5 
Belt 
Conveyor 
Communicate with us at once if you are contemplating the installation of 
new machinery or making alterations in your present plant this Spring. 
Owing to the unusual condition of business in the machinery field, ship- 
ments will be facilitated if orders are placed early. Act today. ‘ 
Link-Belt Equipment includes: 
Gravel Plants Stone Plants Sand Plants Bucket Elevators and Conveyors = 
Washeries Screens Locomotive Cranes Grab Buckets 
Car Unloaders Wagon Loaders Link-Belt and Sprocket Wheels 
Belt Conveyors, etc. 
Let us figure on your requirements. Our experienced 
engineers are at your service. Write for Book No. 213. 
LINK-BELT COMPANY, _ Nicetown, Philadelphia, Pa. 
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Tell ’em you saw it in Rock ‘Pawn CTS AND BUILDING | Maceteian 
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‘s a 
The market place of the building material 
industry, Employment department, machin- 
ery wanted and for sale, etc. If your wants 
are not answered in this page, write a letter 
to this office. 


THE FRANCIS PUBLISHING CO. 


PR es TOE: 





537 S. Dearborn Street Chicago, Illinois - 





THE 
BOURSE 





Advertisements will be inserted in this section at 
the following rates: 


POP GS SRBOTONOEE. . ccccccccccccccs 25 cents a line 
For two insertions................ 45 cents a line 
Por three insertions.............. 69 cents a line 


Eight words of ordinary length make one line. 
} yy - Oy as ae Eee be 
° play except e hea can 
admitted. ° - 


Remittances should accompany the order. No extra 








charges for copy of paper containing the advertisement. 

















_ EMPLOYMENT WANTED | 








| PLANTS FOR SALE 








Quarry Superintendent. Ten years’ experience; now 
employed; best of references. Address Box 1194, care 
ROCK PRODUCTS AND BUILDING MATERIALS. 





WANTED—Position as traveling or local man for 
juilders’ supply house. 15 years’ experience. Can give 
best of references. Address Box 1196, care Rock Prop- 
UCTS AND BUILDING MATERIALS, 





Capable Superintendent or Manager, thirty-eight, mar- 
ried, with engineering training and ability, seeks posi- 
tion March Ist, as Superintendent or Manager of Cement 
Plant, Lime Plant, Stone or Gravel Proposition. Address 
Box 1190, care Rock Propucts AND BUILDING MarTesE- 
RIALS, 





Position Wanted—Superintendent of Quarry, Crush- 
ing or other plant. Several years as superintendent of 
large quarry. Experienced office and salesman. Will 
consider any kind of position with future. Reference. 
Address Box 1191, care Rock PRODUCTS AND BUILDING 
MATERIALS. 





Trained and experienced civil engineer with broad 
knowledge of building materials and all branches of 
building construction, several years’ sales experience, 
seeks a respons.dle connection with manufacturer or ma- 
terial dealer. Employed but seek a position with greater 
possibilities. Address Box 1193, care Rock Propucts 
AND BUILDING MATERIALS. 








IMMEDIATE SHIPMENT 
100 tons of 16 and 20 Ib. relaying rail 
250 tons of 30 and 35 Ib. rail 
This material like new 
WIRE FOR PRICES 


M. K. FRANK, Frick Bldg., Pittsburgh 














————_e 








Paper Bags 
Quality. 








For All Purposes 








The Jaite Company 
Boston, Ohio 








Sumpagest. Most Pliable 


For Sale—STONE CRUSHER PLANT, Complete Equip- 
ment, Buildings, Engine, Boilers, No. 6 Gates Gyratory 
Crusher, Ingersoll & Sargent Air Compressor, Hoisting 
Equipment, Screens, Elevator, etc. Only operated six 
months. William Burnside, Bellefonte, Pa. 








LIME PLANT FOR SALE ORF. TO LET. 

With all necessary buildings, railroad spurs and dwell 
ings with full equipments and in operation. Has one of 
the best agricultural, chemical, and lime trades in New 
Jersey, besides a very large trade in limestone for the 
manufacture of Portland Cement and fluxing purposes. 
Stone is high in Calcium, and within 50 miles of New 
York City, and on two railroads, making the freight rates 
reasonable to New York. This is an opportunity to get 
big returns on the investment. Address Box 1216, care 
ROcK PRODUCTS AND BUILDING MATERIALS. 


__MACHINERY FOR SALE 


FOR SALE—2 Second-hand Kent Mills. Address Box 
1195, care Rock PropvucTs AND BUILDING MATERIALS. 




















Two Sturtevant Emery 42” Horizontal Mills in good 
condition. H. W. Rice, 12 Dudley St., Providence, R. I. 


FOR SALE—tTube Mill, 5’x22’ Sitex Lining, made by 
Power & Mining Co. Good condition. Bay State Brick 
Co., Indian Orchard, Mass. 


TRACK SCALE—100 tons capacity; 5 section, steel 
construction ; never in use; can be bought at a reason- 
able price. Acme Cement Corporation, Catskill, N. Y. 


FOR SALE—One 400 ft. Cahleway complete. One 
Ledgerwood CC DD Cableway Engine, 7x10.5—™% cu. yd. 
Potter buckets, all for $1,275, f. o. b. Bucyrus, Ohio. 
Above can be used for drag line digger. Address Lock 
Box 74, Bucyrus, Ohio. 





~~ 


FOR SALE—70-TON STANDARD BUCYRUS SHOVEL, 
EXCELLENT CONDITION. NOW WORKING. INDI 
ANA SAND AND GRAVEL CO., CHICAGO, ILL., 139 N. 
CLARK ST. 


FOR SALE—Electric Mine Hoist, 75 HP. Motor, 220 
Volt, 60 Cycle, 3 Phase Price $2,000.00 a 
O’Laughlin Company, 133 West Washington St., Chicago, 
Ill. 


FOR SALE-—One No. D. I. Broughton Mixer. 

One Broughton Hair Picker. 

One oe Curtis Mfg. Co. Blower, 29 in. Fan 

R. L. MacNab, Treas., New Castle Elastic Pulp Plaster 
Co., New Castle, Pa. 


FOR SALE CHEAP—Drag Line equipped with Clyde 
three drum hoist, twin 9x10 Engines, 150 pound steam 
pressure boiler, all in good condition ; used three months. 
Mounted on timber construction which travels on rails. 
Must be seen to be appreciated. BATTJES FUEL & 
BUILDING MATERIAL COMPANY, Grand Rapids, Mich. 


ONE 16x36 CORLISS ENGINE 150 H. P. 80 REV. 
100 Pds. Steam Pr.—St. L. Il. & M. Co. Make. 

One Chuse Slide Valve Eng. and Dynamo. Cyl. 16x20. 
280 Rev., 125 H. P. Directly connected with 75 Kilow. 
W. Electric Dynamo. 250 volts direct current. 

ST. LOUIS SASH AND DOOR WORKS, 
St. Louis, Mo. 


FOR SALE 
1—20x42 Filer & Stowell Corliss Engine. 
1—20x42 Vilter Corliss Engine, Rope Drive. 
1—18x42 Allis Corliss Engine. 
1 16x36 Allis Corliss Engine. 
1—14x36 Nordberg Corliss Engine. 
1—12x28 Allis Corliss Engine. 
1—16x24 Atlas Slide Valve Engine. 
2—150 H.P. Butt Strapped Triple Riveted Boilers, 
2— 80 H.P. Butt Strapped Triple Riveted Boilers 
Hoisting Engines and Pumps of all sizes and makes. 
Address MERTES MACHINERY CO.. Milwaukee, Wis. 





STEEL STONE SKIPS 


Six Stuebner 14-yd. steel stone skips, with heavy 
chains, good condition, at $75 each, f.o.b. Atlantic 
City, N. J. We are headquarters for dependable “used” 
Steam Shovels, Locomotives, Cranes, Cars, Crushers, 
Cableways, Hoisting Engines, etc. 


WM. B. GRIMSHAW COMPANY 
1048 Drexel Bldg. PHILADELPHIA, PA. 








MARVEL 
Window Chutes 


Neat Appearing, 
Durable and 
Inexpensive. 
An asset to any building 
Dealers make big profits 
We want as is each town. 
Write fer “R” and prices. 


INTERSTATE MFG. CO., Oskaloosa, Ia. 





FOR SALE 


Thew Shovel 


1, l-yard dipper, standard 
ais trucks. Completely overhauled. 
In good condition. Will demonstrate. 

ALSO 
6” centrifugal pump, direct con- 
nected to 40 H. P. induction motor, 
3 phase, 60 cycle, 440 volts. 


The Carmichael Gravel Co. 
Rialto Building ST. LOUIS, MO. 























PEERLESS 
PORTLAND CEMENT 








° 8-13 mee of lime per hour from 3” to dust. 
The Brand That Carries the Sand yuo E 2 K-B Pulverizer consumes only 20 
D-25 h. p. to reduce 10-15 tons of stone er 








MANUFACTURED BY 





ae 


PEERLESS PORTLAND CEMENT CO. 
Union City, Michigan 


86 Werth St., 











The 


K-B PULVERIZER 


It cuts dowa your running expenses sy using less a k. 
Consuming only 10 h.p.-15 be. the Ne. t ——— 
machine will reduce 4-7 tons of Stone, er 


oe: 25 tons of lime per honr. 


Write today for 
full details to the 


K-B PULVERIZER CO., Inc. 


Built for Service and Durability. 
THE ALL-STEEL 


ALL-Steel 





New York City 


K-B PULVERIZER SAVES POWER COSTS 
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Wall Plugs 
~ 


Architects are specifying them 
with much greater frequency. 


Were More Used in 1916 
Than in Any Other Year 


The habit is spreading; it’s a good one; push it along. 


It Means One More Good, Profitable Item for Your Specialty Dep’t 


STOCK THE BOSTWICK WALL PLUG w 
our SAMPLE AND BULLETIN 60.0 | THE BOSTWICK. STEEL LATH CO., NILES, OHIO 


REPEAT ORDERS 
LL FOLLOW EASILY 

























REDUCE COST OF QUARRY AND CRUSHING OPER- 
ATIONS BY ELIMINATING HAND LABOR 


PRESTON K. YATES, C. E. 


120 Broadway, New York City 
SPECIAL REPORTS MADE on QUARRIES and CRUSHING PLANTS 

















General 


Penn-Allen Portland Cement 


ESTABLISHED 1904 


PENN-ALLEN CEMENT COMPANY 
Office: Allentown, Pa. 
Works: Penn-Allen, Nazareth, Pa. 



















ROBERT W. HUNT 





TESTS OF PAVING BRICK 
r 4 


JNO. J. CONE 


ROBERT W. HUNT 





JAS. C. HALLSTED 


Bureau of 





General Offices. 


2200 Insurance Exchange, Chicago 


& CO., Engineers 
INSPECTION TESTS AND CONSULTATION 


D. W. McNAUGHER 





SEND FOR OUR BOOKLET “B” 
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OOD ROADS 
LUTRIN BOUND 


Mean bigger volume and bigger profit to 
every contractor and producer of stone, 


slag and gravel. 


Because Glutrin Road Binder makes a road that is lowest in first cost, 
lowest in upkeep cost and high in durability and efficiency. GLUTRIN 





View of Woodland Ave., 
Photograph Nov., 1915 


means a guaranteed success for macadam roads. 


Fall Information Upon Request 


The Glutrin Paving Co. 


Hartman Building 


Columbus, 





Columbus, Ohio, Constructed 1914. 


Ohio 












wer aRstasie cose 





Architects and Engineers 


nee, Constructi and Superint 
Masonry Work 
PF. E. Kidder. Price $6.00. C 


Theory st ff Stoet-Canenete Arches and Vaulted 


wm — Price 30.50. C 
Concrete Country Residences. Price $1.60. C€ 
Graphical Handbook for Reinforced Concrete 


John Hawkeswerth, C. EB. Price $2.58. C 
Theory = Design of Eeinforced Concrete 
es 


Arvid Reuterdahl. Price $206. C 


Treatise en Concrete, Plain and Eeinferced 
¥6. or qpete and & E Thompson. Price 








W. N. Twelvetrees. Price $1.90. C 
General Fn ee for Cencrete Work as 


pplied Buil on 
Wiibur J. Watson. Price $0.50. C 


Rocks, Minerals and Stocks 
F. H. Smith. Price $1.50. C 
Strength 


ef Materials 
Edward R. Maurer. Price $1.00. C 
Austi ons B 4 Alfred EK Ph 
ustin J. yrne an i118 
Price $1.00. C _ 


Chas. yar and Francis H. Boyer. 


Price $1.00. 
Pium! 


jumbing 
Wm. Beall, Gray and Chas B. Ball. Price 
$1.50. C 


Edward Nichols. Price $1.00. C 
Building Superintendence 
Edward Nichola. Price $1.50. C 
= x = .on c 
res. 
J. pa | Price $2.00. zic 
metatsanl Co: 
A._A. A. Scott. Price $1.75. V 
New Buillding Esti 
Arthur. Price $3.00. D WC 


Cement and Lime Manufacturers 


ungalews, Camps and Mountain Houses 
Price $200. C 


Instructions te Inspectera an Reinferced Con- 
crete Censtructien 


Geo. P. Carver. Price $0.50. 
Cements, Limes and Piasters 
Edwin C. Eckel. Price $6.00. C 


Practical Treatise en Limes, Hydraulic Cements 
and Mortars 
Gen. Q. A. Gilmore. Price $4.00. C 


Mortars, wicton, 5 Stucces, Cencretes, Portland 
Cements and Compositions 
F. Hedgson. Price $150. C 


Concrete Facteries 
Rebert W. Lesley. Price $106. C 


Pertland Cement; Composition 
Richard K. Meade. Price $4.50. C 
Manufacture of Concrete Blecks 
Wm. M. Torrence and others. Price 
$150. C 


Practical Cement Testing 
W. Purves Taylor. Price $3.00. C 


Foundation and Concrete Works 
E. Dobson. Price $0.60. C 


Reinforced Cencrete. Mechanic and Elementary 


John P. Brooks. Price $200. C 


and Stucce Houses 
Oo. CG Hering. Price $200. C 


Costs 
Taylor-Thompson. Price $5.00. C 


Concrete en the Farm and im the Shep 

H. Colin Campbell. Price 75a. H. P. C. 
Estimating the Cost of Buildings 

Joslin. Price $1.50. DWC 
Contractors and ed Handbook 

Price $2.00. D 


Handy Estimate Blanks 
Joslin. Price 25c. 


BOOKS FOR THE TRADE 


Cement Users 
Portland Cement for Users 
Henry Faija and D. B. Butler. Priee 
$1.20. C 
Cements, Mortars and Concrete 
Myron C. Falk. Price $2.50. C 
Reinforced Concrete 
W. H. Gibson and W. L. Webb. Price 
$1.00. C 
Hand Book of Cost, Data 
Halbert P. Gillette. Price $5.00. C 
Concrete Construction 
H. P. Gillette and Cc & Hill. Price 
$5.00. C 
Cement Workers’ and (Plasterers’ \eady 


Reference 
H. G. Richey. Price $1.50. C 
Reinforced Concrete 
A. W. Buel and C. &. Hill. Price $6.00. C 
Concrete 


Edward Godfrey. Price $250. C 
Reinforced Concrete 

Cc *F. Marsh and Wm. Dunn. Price 

$7.00. C 


Practical Treatise on Foundations 
W. Patton. Price $5.00. C 
Concrete 
Thomas Potter. Price $8.00. C 
ry) t and © ti 
Louts C. Sabin. Price $5.00. C 
Concrete and Reinferced Concrete Constructios 
Homer A. Reid. Price $6.00. C 
Handbook on Reinforced Concrete 
F. D. Warren. Price $250. C 
need - ane for Cement and Concrete 


seers 
Myron H. Lewis & A. H. Chandler. Price 
$2.50. C 





A Manual of Cement Testing 

Richards & North. Price $1.56. V 
A Treatise on Cement Specifications 

Jerome Cochran. Price $100. V 
Manual of Reinforced Conerete and Concrete 


Construction 
Chas. F. Marsh and Wm. Duna. Price 
$2.50. Vv 
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CLASSIFIED BUSINESS DIRECTORY 











BAGS AND BAG MAOCH’Y. 
Taite Company, The. 


BELTING. 
H. W. Caldwell & Co. 
Dull & Co., R. W. 
Goodrich Go., B. F. 
Imperial Belting Co. 
New York Rubber Co. 
Revere Rubber Co. 
Webster Mfg. Company. 
Weller Mfg. Co. 


BRICK. 
Metropolitan Paving Brick Co. 


BRICK CLAMPS. 
The P. D. Crane Co. 


BRICK PAVING. 
Metropolitan Paving Brick Co. 


BUCKETS, DUMPING AND GRAB. 


Atlas Car & Mfg. Co. 

H. W. Caldwell & Co. 
Haiss Mfg. Co., Inc., Geo. 
Hendrick Mfg. Co. 
Lakewood Engineering Co. 
McMyler-Interstate Co. 


CABLES. 


American + % & Wire Co. 
Dull & Co., ws 

Leachen &' ° D. Rope Co. 
Sauerman Bros. 


CALCINING MACHINERY. 


Atlas Car & Mfg. Co. 
Vulcan Iron Works. 


CARS, INDUSTRIAL. 
Atlas Car & Mfg. Co. 
Austin Mfg. Co. 
Haiss Mfg. Co., Inc., Geo. 
Lakewood Engineering Co. 
Stephens-Adamson Mfg. Co. 
Traylor Engineering & Mfg. Co. 
Weller Mfg. Co. 


CASTINGS. 


Allis-Chalmers Mfg. Co. 
Traylor Eng. & Mfg. Co. 


CEMENT, HYDRAULIC. 


Carolina Portland Cement Co. 


CEMENT, PORTLAND. 


Alpha Portland Cement Co. 
Atias Portland Cement Co. 
Carolina Portland Cement Co. 
Clinchfield Portland C ement Corp, 
Coplay Cement Mfg. Co 

Dixie Portland Cement Co. 
Hdison Portland Cement Co, 
French, Samuel H., & Co. 

Huron Wyandotte Port. Cement Co. 
Kosmos Portland Cement Co. 
Lehigh Portland Cement Co. 


Northwestern States Portland Cement Co. 


Ohio & Western Lime Co. 

Peerless Portland Cement Co, 
Penn-Allen Port. Cement Co, 
Sandusky Cement Co. 

Standard Portland Cement Co. 
Whitehall Portland Cement Mfg. Co. 
Wolverine Port. Cement Co. 


CHAINS. 
Jeffrey Mfg. Co. 


CLAYWORKING MCHY. 


American Clay Mchy. Co. 
Bartlett, C. O., & Snow Co. 


COAL CHUTES. 
Interstate Mfg. Co. 
Majestic Co., The. 


COLORINGS DRY AND MORTAR. 
Samuel Cabot. 

Calvert Mortar Color Wks. 

Chattanooga Paint Co, 

Ricketson Mineral , aint Works. 
Williams, C. K., & Co. 


COMPRESSORS. 


Allis-Chalmers Mfg. Co. 
Clayton Air Compressor Co. 
International Steam P ump Co. 
Power & Mining Mach. Works. 


CONCRETE MIXERS. 
Lakewood Engineering Co. 
Miscampbell, H. 

Power & Mining Mach, Co. 


CONCRETE REINFORCEMENT. 
American Steel & Wire Co. 
CONSULTING GEOLOGISTS. 
Hunt, Robt. W., & Co. 


en BEADS. 


Berger Mfg. Cc 
Sykes Metal Lath & Roofing Co. 


CRANES—LOCOMOTIVE AND 
GANTRY. 
Ball Engine Co. 
Byers Mach. Co., John F. 
MeMyler-Interstate Co. 
Ohio Locomotive Crane Co. 


CONVEYORS AND ELEVATORS. 


Allis-Chalmers Manufacturing Co, 
Atlas Car & Mfg. Co. 

Austin Mfg. Co. 

Bartlett, C. O., & Snow Co. 
Caldwell, H. W., & Sons Co. 
Dull, Raymond W., & Co. 
Ehrsam, J. B., & Sons Mfg. Co. 
Haiss Mfg. Co., Inc., Geo. 
Jeffrey Manufacturing Co. 
McMyler-Interstate Co. 
McLanahan Stone Machine Co 
Power & Mining Mach. Co. 
Stephens-Adamson Mfg. Co. 
Toepfer, W., & Sons. 

Traylor Engineering & Mfg. Co. 
Webster Mfg. Company. 

Weller Mfg. Co. 


CRUSHERS AND PULVERIZERS. 


Allis-Chalmers Manufacturing Co. 

American Pulverizer Co. 

Austin Mfg. Co. 

Bacon, Earl C. 

tartlett, C. O.. & Snow Co. 

Bradley Pulyerizer Co. 

Butterworth & Lowe. 

Chalmers & Williams. 

Ehrsam, J. B., & Sons Mfg. Co. 

Good Roads Machy. Co. 

Jeffrey Manufacturing Co. 

K.-B. Pulverizer Co. 

Kent Mill Co. 

Lehigh Car, Wheel & Axle Co. 

Lewistown Foundry & Machine Co. 

McLanahan Stone Machine Co, 

Pennsylvania Crusher Co. 

Power & Mining Mach. Works. 
Raymond Bros. Impact Pulverizer Co. 

Stedman’s Fdy. & Mach. Wks. 

Sturtevant Mill Co. 

Traylor Eng. & Mfg. Co. 

Webb City & Carterville F. & M. Wks. 


Williams Pat. Crusher & Pulverizer Co. 


Worthington Pump & Mach. Corp. 


DREDGES. 
Osgood Co., The. 


DRILLS. 
Jeffrey Mfg. Co. 
Sanderson-Cyclone Drill Co. 


DRYERS. 


American Process Co. 

Bartlett, C. O., & Snow Co. 
Link-Belt Company. 
Ruggles-Coles Eng. Co. 

Traylor Engineering & Mfg. Co. 
Vulcan Iron Works. 


ENGINEERS. 


American Process Co. 
Bacon, Earl C. 
Dull, Raymond W., & Co. 
Fuller Engineering Co. 
Hunt, Robt. W., & Co. 
Improved Equipment Co. 
I. ink-Belt Company. 
Sauerman Bros. 
Smiath & Co., F. L. 
Stephens- Adamson Mfg. Co. 
Traylor Eng. & Mfg. Co. 
Yates, Preston K. 
ENGINES. 
Allis-Chalmers Mfg. Co. 
Power & Mining Mach. Co. 


EXCAVATORS. 
Dull, Raymond W., Co. 
Haiss Mfg. Co., Inc., Geo. j 
Indianapolis Cable Excavator Co. 
Link-Belt Company. 
MecMyler-Interstate Co. 
Osgood Co.. The. 
Sauerman Bros. 
Weller Mfg. Co. 

FIRE BRICK. 
Carolina Portland Cement Co. 
Improved Equipment Co. 

FURNACES FOR SPECIAL 
PURPOSES. 


Improved Equipment Co. 
GAS PRODUCERS. 
Improved Equipment Co. 


GATES. 
Haiss Mfg. Co., Inc., Geo. 


Jeffrey Mfg r 


GEARS. 

Caldwell, H. W., & Son Co. 
Co. 
Link-Belt Company. 
Stephens-Adamson Mfg. Co. 
WelHer Mfg. Co. 

GLASS SAND MACHINERY. 
Lewiston Fdy. & Mach. Co. 


GYPSUM BLOCK. 


U. 8S. Gypsum Co. 
Plymouth Gypsum Co. 


GYPSUM—PLASTER. 


Best Bros. Keene’s Cement Co. 
Cardiff Gypsum Co. 

Carolina Portland Cement Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co. 
ayy Gypsum Co. 

U. S. Gypsum Co. 

Wheeling Wall Plaster Co. 


HAIR. 
Ohio & Western Lime Co. 


HOISTS, ELECTRIC AND STEAM. 


Allis-Chalmers Mfg. -Co. 
Haiss Mfg. Co., Inc., Geo. 


HOLLOW CLAY TILE, 


American Clay Co. 
Metropolitan Paving Brick Co. 


HYDRATING MCHY. 


Atlas Car & Mfg. Co. 
Kritzer Co., The. 
Miscampbell, H. 
Steacy-Schmidt Mfg. Co. 
Toepfer, W., & Sons Co. 
Vulcan Iron Works. 


LIME. 


Carolina P. C. Co. 

Kelley Island Lime & Trans. Co. 
Mitchell Lime Co. 

National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Scioto Lime & Stone Co, 


LIME, HYDRATED. 
Kelley Island Lime & Transport Co. 
Mitchell Lime Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Scioto Lime & Stone Co. 


LIME KILNS. 


Atlas Car & Mfg. Co. 
Improved Equipment Co. 
Steacy-Schmidt Mfg. Co. 
Vulcan Iron Works. 


LOADERS AND UNLOADERS. 
Haiss Mfg. Co., Inc., Geo. 
Jeffrey Mfg. Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 


LOCOMOTIVES. 


Fate Co., J. D. 
Jeffrey Mfg. Co. 


MANGANESE STEEL. 


Allis-Chalmers Mfg. Co 
Traylor Engineering & “Mfg. Co. 


METAL LATH 
Berger Mfg. Co. 
tostwick Steel Lath Co. 
Carolina Portland Cement Co. 
Sykes Metal Lath & Roofing Co. 
Trussed Concrete Steel Co. 


MOTORS ELECTRIC. 


General Electric Co. 


MOTOR TRUCKS. 


Federal Motor Truck Co. 
Garford Motor Truck Co. 
Kissel Motor Car Co. 
Pierce Arrow Motor Car Co. 
White Company, The. 


PAINT AND COATINGS. 


Cabot, Samuel. 

Calvert Mortar Color Wks. 
Chattanooga Paint Co. 
French, Sam’l H., & Co. 
General Fireproofing Co., The. 
Ricketson Mineral Paint Co, 
Trus-Con, Laboratories. 
Williams, C. K., & Co. 


PERFORATED METALS. 


Allis-Chalmers Mfg. Co. 
Johnson & Chapman, 

Hendrick Mfg. Co. 

Toepfer, W., & Sons Co. 
Traylor Engineering & Mfg. Co. 


PLASTER. 


See Gypsum. 
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PLASTER BOARD. 


Plymouth Gypsum Co. 
U. 8S. Gypsum Co. 


PLASTER MCHY. 


Butterworth & Lowe. 
Dunning, W. D. 

Ehrsam, J. B., & Sons Mfg. Co. 
Miscampbell, i. 

Williams Pat. Crusher & Pulverizer Co. 


POWDER. 


Du Pont de Nemours Co., E, I. 


PREPARED ROOFING—SHINGLES. 


Carolina Portland Cement Co, 
ra 


PUMPS. 


Allis-Chalmers Mfg. Co. 
International Steam Pump Co. 
Traylor Engineering & Mfg. Co. 
Worthington Pump & Mach. Corp. 


QUARRY CARS. 
See Cars. 
ROAD BUILDING PREPARATION. 
Glutrin Paving Co. 


ROAD MACHINERY. 
Austin Mfg. Co. 
Osgood Co., The. 
ROOFING-METAL. 
Sykes Metal Lath & Roofing Co. 
SAND AND GRAVEL WASHING 
PLANTS. 
Dull & Co., Raymond W. 
Stephens-Adamson Mfg. Co. 
Webster Mfg. Co. 
Weller Mfg. Co. 


SAND LIME BRICK MACHINERY. 


Amer, Clay Machy. Co. 
SCALE CARS. 
Atlas Car & Mfg. Co. 
SCREENS. 


Allis-Chalmers Mfg. Co. 
American Pulverizer Co. 
Austin Mfg. Co. 

Butterworth & Lowe. 

Dull & Co., Raymond W. 
Ehrsam, J. B., & Sons Mfg. Co. 
Good Roads Machy Co. 

Haiss Mfg. Co., Inc., Geo. 
Hendricks Mfg. Co. 
Indianapolis Cable Excavator Co. 
Jeffrey Mfg. Co. 

Johnston & Chapman Co. 
McLanahan Stone Machine Co. 
Power & Mining Mach, Co. 
Sauerman Bros 

Stephens- Adamece Mfg. Co. 
Sturtevant Mill Co. 

Toepfer, , & Sons Co. 
Traylor Engineering & Mfg. Co. 
Webster Mfg. Company. 
Weller Mfg. Co. 


SECOND-HAND MACHINERY. 
Bourse. 


SEWER PIPE. 
Plymouth Clay Products Co. 


SHEAVES, BLOCKS AND VALVES. 
Haiss Mfg. Co., Inc., Geo. 


SINK AND FLOAT TESTERS. 


Pennsylvania Crusher Co. 


STEAM SHOVELS. 
Osgood Co., The. 


STUCCO RETARDER. 


National Retarder Co. 


TIRES—RUBBER. 
Goodrich, B. F., Co. 


TRAMWAYS. 
American Steel & Wire Co. 
TUBE MILLS. 


Allis-Chalmers Manufacturing Co. 
Power & Mining Mach. Co. 
Smidth & Co., I. 

Traylor Engineering & Mfg. Co. 
Worthington Pump & Mach. Corp. 


WALL PLUGS AND TIES. 
Sykes Metal Lath & Roofing Co. 
WATERPROOFING. 


Cabot, Samuel, Inc. 

Carolina Portland Cement Co. 
Sandusky Cement Co. 
Trus-Con. Laboratories. 


WEIGHING MACHINES. 
Sturtevant Mill Co. 
WIRE AND WIRE FENCING. 
American Steel & Wire Co. 
WIRE ROPE. 


American Steel & Wire Co. 
Leschen, A., & Sons Co. 
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Harbor Comm. Grain Elevator No. 
John S. Metcalf Co., Ltd., 








2, Montreal 


Construction Engineers 


Amusement Hall and General Store, 
Bay Bridge, Ohio 





Residence of John C. Reid, Wheeling, W. Va. 


C. W. Bates, Architect, Wm. C. Baughman, Contractor 





Fill Out and Mail This Coupon Today 


Cement Products Construction Co., 


Silos and Dairy Barns, Bigfoot Prairie, Wis. 


Walworth, Wis., 





Builders 








Medusa Waterproofing, Medusa White 
your dealer proposition. 

Name ... 

sereet ... 

CNS ck sae : 


Sandusky Cement Co., Cleveland, O., Dept. N. 


Gentlemen—Please send me full information about 


Cement and 





Tell ’em you 








Carry a Complete Line 





A shoe store don’t sell shoe strings because they make a 
big profit on each pair—in fact the cost of making the sale 
eats up more than the profit. 


But shoemen realize that when a customer asks for shoe 
strings, he wants them, and the shoe dealer doesn’t take any 
chances on his going next door for them. 


And it’s the same way in building materials except—these 
materials do carry a good profit. 








Medusa dealers have a big advantage over other cement 
dealers because Medusa dealers can offer their customers 


a complete line. 


Pho DW ¢ Tt & 
x 4 











Cover Every Requirement of the 
Contractor and Builder. 


Medusa dealers can furnish Grey and White Cement (either plain or 
waterproofed), and Medusa Waterproofing in both paste and powder 
form. And remember, every Medusa product is of the same high 
quality. 


Think of the advantages to you of carrying a complete line—of getting 
all of a man’s business, not merely a part of it. 


Some of the uses of Medusa Products are shown here. Medusa 
literature shows other uses, and pages and pages of valuable informa- 
tion that will help you make easy sales. 


A big national advertising campaign is now running in a strong list of 
magazines, farm: papers and trade papers. It is creating a demand 
right in your territory for Medusa Products. 


Medusa Products sell easily, stay sold, and give Medusa dealers a 
good profit. 


Write for particulars regarding the Medusa Selling Plan, our dealer 
helps, etc., and write today. Use the coupon. 


The Sandusky Cement Company 
Dept. N. Cleveland, Ohio, U.S. A. 
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The fact that prominent rock products and build- 
ing material contractors are daily investing in 
KisselKar Trucks is cash-evidence of Kissel’s 
Supremacy in truck designing and construction. » 


Our ability to build KisselKar Trucks so they 
will efficiently and economically solve every 
haulage requirement in the rock products in- 
dustry is the logical result of ten successful 
years in building trucks. > 


The many Kissel structural innovations and superior- 

ities that insure low operating expense, durability and 
dependability are designed to overcome the obstacles’ | 
your transportation department is now contending 
with. 


A postal will bring practical data on KisselKar Truck per- 


formance in the service of other rock products and building B 
materials contractors. Send for it today or see your nearest 
KisselKar dealer. 


f 


Kissel Motor Car Company 
Hartford, Wis., U. S. A. 








The matchless Kissel-built motor, and per- 
fected worm drive rear axle are guaranteed 
with every KisselKar Track. 


i 
Six sizes from the 1500 lb. & 
Delivery up. Chassis prices 

$950 to $3350. 


KisselKar Truck branches, dis- 
play rooms and service stations y 


¥° 


in all principal cities and towns. 


NORTH-WESTERN 
PORTLAND CEMENT 


The Reliable Portland Cement 


A Portland Cement for the 
NORTHWEST 


North-Western States Portland 
Cement Co. 
MASON CITY, IOWA 


‘Concrete for Permanence’’ 
(RE Genco. ee aa ae pe eammmmamaReER RRR s oS ERY ES SNR REE” 
TTL 


The Wise Dealer Handles Materials, Which, by 
Their Quality, Aid Him in Selling the Big Job 





Your introduction to the 
Engineer or Contractor 
on the Big Job is the line 
of Materials you carry. 
Always have a good in- 
troduction. 












Samuel H. French & Co. 


Established 1844 PHILADELPHIA 





FRENCHS CEMENT 
THE BACKBONE OF PERMANENT CONSTRUCTION 


OPUDUN UTA DEDEUOUEDEQODODER EEO DESOREDEDEOEDEPEOODEDOTEE DEE EEOTECEEODETEE CRETE TEE EEE 


1 
















i 


Contractors 
Who Are Using 


Best Bros. 
Keene’s Cement 


know that it makes a perfect bond on 
concrete, brick, tile, or lath. It is easy to 
work and may be retem- 
pered as often as necessary. 
For more than a quarter 
century it has proven itself 
a permanent plaster for in- 
terior walls. 


“The plaster 
that stands 
hard knocks” 
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THE THINKER 
SELECTS 


STANDARD 


PORTLAND 


CEMENT 


re peboke gh 




















CONCRETE FOR PERMANENCE 


“ROYAL” ( 


It is carried in stock at all times by a dealer in every 
town of any size in the Southeastern States. It has been 
and is being used in the most important engineering work 
in the South, for concrete roads, bridges, buildings, power 
dams, silos, walks, etc. 


Write us or ask your local dealer for free copies of 
“Concrete in the Country” and “Concrete Highways.” 


DIXIE PORTLAND CEMENT CoO. 


James Building CHATTANOOGA, TENN. 





) Portland Cement 4 

















PLYMOUTH 
CLAY 
PRODUCTS 
CO. 


FORT DODGE, IOWA 
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GIVE ADVICE 





OSMOS service starts with 


the careful selection of stone 
from the quarry; it continues 
through careful manufacture and careful 
packing to the most efficient use of trans 
portation to the dealer. Nor does it stop 


there. 


We are vitally interested in and have 
assisted in every way we know the step 
from the dealer to the user; but we are not 
satisfied and will not be until KOSMOS 
is not only THE BEST CEMENT TO 
BUY, but also THE EASIEST CEMENT 
TO SELL. 


We want your help in strengthening that 
last link in the chain. You must often have 
thought what you would do to help your 
dealers, if you were a manufacturer. TELL 
US THAT. We solicit and hope to receive 
from every dealer who handles our cement, 
a letter telling us wherein the assistance 
we render in selling KOSMOS falls short 


of what it might be. 


It is not enough to spell “ser ice” witha 
big “S” and let it go at that. Our service 
must progress. We must learn to think 


as the dealer thinks. 


Send that letter. 


Kosmos Portland 
Cement Company 


Incorporated 


Louisville, Ky. 
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is a prime requisite of cement. When the proportions for the con- 
crete have been fixed upon, it is necessary that every bag of the 
cement used be up to the high standard of quality. 


The uniformity of ALPHA CEMENT is safeguarded by 
systematic testing which begins with quarry borings. These tests by 
expert chemists are applied hourly at every ALPHA plant. The 
ALPHA policy is to make its chemists men of real authority. Their 
decisions as to quality are absolute. The result is that it is well-nigh 
impossible for any cement that will not set or bind properly to be 
shipped from an ALPHA plant. Every bag is guaranteed—and 
stamped “‘Guaranteed’’—to invariably meet standard specifications. 


Test ALPHA if you prefer, but you don’t have to. 


Let us send you a copy of our new handbook, “ALPHA CEMENT—How To Use It”— 
96 pages, illustrated—and details of our business-building cooperation with dealers. 


ALPHA PORTLAND CEMENT COMPANY 


General Offices: Easton, Pa. 


SALES OFFICES 
New York 

Boston 
Philadelphia 
Pittsburgh 
Baltimore 
Savannah 
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A letter from a 
building material 
dealer who sells 


MAJESTIC COAL 
CHUTES— 


“Are pleased to advise that a 
few years ago we placed an order 
for six Majestic Coal Chutes, but 
are now ordering in carload lots 
and acting as distributors for the 
Majestic Company. 


Continued repeat orders from our 
customers prove to us that these 
chutes are giving entire satisfac- 
tion. 


Our business relations with the 
Majestic Company have been most 
pleasant and their extensive ad- 
vertising campaigns have been a 
great help to us in creating a de- 
mand for their products.” 

Yours respectfully, 


CENTURY LUMBER 
COMPANY, 


Des Moines, lowa. 
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Why Building Material 


‘Dealers Should Handle 


Majestic Coal Chutes 


It is a definite addition to the volume of their busi- 
ness and profit. Dealers who ordered in small 
quantities of Majestic Coal Chutes originally, are 
now ordering in carload lots. 


The Majestic Coal Chute gives satisfaction to the customer. ‘This 
means repeat orders and new business. ‘Thousands of people have 
installed them. Architects, builders and contractors everywhere in- 


| dorse therm and specify their use in modern homes and buildings. 


The satisfaction of the dealers’ relationship with the Majestic Com- 
pany is an interesting record of service and high quality of the product 
A part of this service is the promotion work, creating a “consumer” 
demand among the dealers’ customers, due to advertisements inserted 
in leading publications such as: Saturday Evening Post, The Archi- 
tectural Record, The Literary Digest, The Amercan Carpenter and 
Builder, The Cosmopolitan, Country Life in America, Good House- 
keeping, Keith’s and the Christian Herald. 





The Majestic Coal Chute has a heavy 
steel body, cast semi-steel door and 
frame, and boiler plate hopper. It 
catches all the coal when open, and 
when shut, sets flush with the founda- 
tion. It can be installed in a new 
home, or one already built. 











The Majestic Coal Chute is a sales 
opportunity. Write today for informa- 
tion or our dealer agency proposition. 


The Majestic Company 


730 Erie Street 


Huntington, Ind. 


The Largest Manufacturers of Coal Chutes in the World 
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Plymouth Negotiating Eight Per Cent Grade for 
Jackson Tile & Brick Co. 


Minn. 


cent grade, put in a Three-ton “Plymouth.” 


“ 


horses, and The Plymouth easily could haul double this amount.” 


Price of Eight Horses Buys Plymouth 


Kight horses, averaging $175 each, will buy a Plymouth Three-ton Locomotive, 
and the Plymouth will do as much work with one man as sixteen men and sixteen 
horses will do, without straining itself. 


A summary of cost data among Plymouth owners proves that the average Plymouth 
owner pays for his locomotive in fourteen weeks out of his savings made in haulage. 








“We used horses which cost us $3 per day for labor and $2.25 for feed,’ 


“Hauls Clay Cheaper 
than My Horses—: Mr. Cass 


Sand, gravel, quarry and clay pit men hearken to the Jackson Tile & Brick Co., of Jackson, 


This concern, after trying out the horse-driven system ona 1,200 foot haul, up an eight per 


The Plymouth 


Friction-Drive Gasoline Locomotive 


Cuts Haulage Costs One-Half 


’ says Mr. Cass, the manager. 
Labor on The Plymouth is $2.25 and fuel $1, making the locomotive cost $3 cheaper every day. 


“There is a 1,200-foot haul, with sharp curves and an eight per cent grade. The Plymouth hauls one car 
per trip, this holding four cubic yards, and we make 120 cars per day as against 60 per day when we used 


We have a 96-page book that tells the full 
story of 35 installations under ail sorts 
of conditions. Comparative cost tables 
are given, with wave-line charts, etc. 
Every man interested in haulage ought 
to have a copy, which is free. for the 
asking. 


THE J. D. FATE COMPANY 


210 Riggs Avenue Plymouth, O. 
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Dull Sand and 
Gravel Washing Plants 
Assure Success 


To be successfully operated, e very sand and gravel washing plant 
must be properly designed, and it must also be properly equipped. 


Our twenty years of specializing on ways and means for the pro- 


duction of washed sand and gravel, enable us to properly design a | 
plant to meet the peculiar conditions inherent to every location, and, in | 
conjunction with our numerous labor saving devices we can design a | 


plant that will prove efficient, economical and profitable. 


And the fact that seventy-five per cent of the larger sand and gravel wash- 
ing plants constructed in this country during the past six years, were designed by 
Dull engineers, shows conclusively that progressive operators recognize in Dull 
Equipment and Dull Engineering, a most satisfactory solution of the sand and gravel 
washing problem. 


Our Engineering Department is at your service, and we will be glad to ana- 
lyze your operating conditions, and advise you as to the best means of meeting 
them. 





Here’s a Record 


has handled: 





DULL EXCAVATOR BUCKET 


Digger—Elevator—Conveyor 


This performance speaks for itself. 


A Dull Improved Rear Dumping Dragline excavator 
bucket of 114 yards capacity (name of plant on request), 


263,115 Tons or 7,405 Cars of Gravel 


500,000,000 Pounds 
And Is Still on the Jxb 


Dull buckets are 


built for service. They are constructed of heavy plate steel 
and all wearing parts are of Manganese Steel. 


1914 Conway Building, Chicago 


Write for Catalog, “Plants for Washing Sand and Gravel” 


THE RAYMOND W. DULL COMPANY 
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TRUCKS 























One of the Lake Shore Stone Co.’s Whites Loading from One-Yard Clam Shell 


Replacing 14 Two-Horse Teams With Two 


WHITE TRUCKS 


by the Lake Shore Stone Co., of Milwaukee, 
according to Mr. A. J. Blair, Treasurer and General 
Manager. ‘‘And,’’ says Mr. Blair, ‘‘This pertains 
to ideal teaming conditions only. When conditions 
are bad the proportion is even greater.”’ 

“The showing of our Whites has been a revela- 
tion to us. When we got them we had three yards 
in as many sections of the city. We have already 
dispensed with one yard and are now considering 
having only a central yard and making our distribu- 


P I {HAT is the record of two 5-ton Whites owned 


tions to all parts of the city from it. Our Whites 
make the round trip to any point on the outskirts 
in an hour. A team must hustle to make two trips 
a day.”’ 

‘Each of our Whites easily handles a hundred 
yards of stone a day on average hauls. Their margin 
of safety is astonishing. They are dependable, 
always ready to go, and, so far, repairs have been 
nothing.”’ 

This is characteristic White satisfaction. We 
will be glad to tell you more about White Trucks in 
Contracting and Supply Service. 


THE WHITE COMPANY 


CLEVELAND 


Largest 


Manufacturers of Commercial 


Motor Vehicles in America 
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Kallolite 
Cement Plaster 


Was used on the Omaha Post 
Office, as well as many other 





































U nited States Custom Meuse and Postoffice, Omaha, Neb Governm ent and Public 
KALLOLITE PLASTER USED Bu ildings , 












Kallolite Cement Plaster is manufactured from the Purest Gypsum Rock 
found in the United States as shown by last Government Report. 








CARDIFF GYPSUM PLASTER CO. 


®@ Write for literature. FT. DODGE, IOWA 


















Make Yours a Tough—Strong—Safe—Durable 


‘‘Safety First’’ Quarry 


BY USING 


Blasting Machines 


IRING loaded bore holes 

with electrical currents 
decreases the liability of ac- 
cidents, increases the effi- 
ciency of explosives and 

No. 3 . : 

MACHINE reduces the cost of blasting 
operations. 





T is of more importance to you Wire Rope 

users to know what kind of rope will give 

you the best results than to know the reasons 
for its superior service. 


Simplicity of design, compactness and dependability We are glad to let HERCULES (Red 
in operation make Du Pont Blasting Machines prac- Strand) Wire Rope demonstrate its ability. 
tical and popular with blasting crews. Why not place a trial order? Many other 


. ot | , 2 
Safeguard life and property by requiring the use of Wire Rope users have done so, and are now 
blasting machines for detonation of explosives. | using it exclusively to their profit. 





Ask for Descriptive Folder 


E. I. du Pont de Nemours & Co. | A. Leschen a Sons Rope Co. 
owder Makers Since us, oO. 
WILMINGTON an Page eine tine DELAWARE | New York, Chicago, Denver, Salt Lake City, Sam Francisco 
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pape mills owned 
and operated. Distribu- 
tion from coast to coast. 


LEHIGH PORTLAND CEMENT CO. 
ALLENTOWN CHICAGO SPOKANE | 
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